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ALLOY METAL WIRE, Prospect Pork, Pa., a leading 
manufacturer of wire, rod and strip, in stainless 
steels, nickel alloys, resistance alloys, and spe- 
cially formed wire shapes. Development engi- 
neers assist in drawing specifications to meet 
fabrication needs. 












CONNORS STEEL, Birmingham, Ale., supplies the 
industrial South and Southwest with concrete 
reinforcing bars, merchant bars, structural 
angles, bulb tees, hot rolled strip, steel fence 
posts, and highway sign posts. 










DELTA-STAR ELECTRIC, Chicago, designs and pro- 
duces high-voltage switches and other apparatus 
for the electric power industry. Delta-Star places 
great emphasis on engineering factors as well 
as fundamental and good design. 















ESECO, Joliet, Illinois, designs and manufactures 
complex electrical and propeller-type devices 
used in heavy industry and in certain govern- 
ment departments, specializing in mobile units 


for furnishing “on the ground” power to jet 
planes. 





Veaseany * LACLEDE-CHRISTY COMPANY, St. Louis, manufac- 

\ tures fire brick and silica brick, refractory spe- 
cialties, glass industry refractories, and re- 
fractory supported arch and wall tile. 













LESCHEN WIRE ROPE, St. Louis, manufactures rope 
for oil and gas drilling, bridges, elevators, der- 
ricks and cranes, marine uses, rope slings, and 
countless other uses. 





McLAIN FIRE BRICK, Pittsburgh, Pa., is the largest 
producer of “pouring pit’’ refractory brick, 
comprising dry press and wire cut ladle brick, 
sleeves, nozzles, runners, hot top brick, mold 
plug brick, and special shapes. 






QUAKER RUBBER, Philadelphia, and QUAKER PIO. 
NEER RUBBER, San Francisco, Operate indus- 
trial rubber mills, on the Atlantic and Pacific 
Coasts. Rubber belting, hose, packing, and 
moulded rubber in every type and construction, 
together with many other products, serve in- 
dustry, offering long wear and top performance. 


















THE RIVERSIDE METAL COMPANY, Riverside, N. J., 
manufactures non-ferrous alloys such as phos- 
phor bronze, beryllium copper, nickel silver 
and cupro nickel, for industry. 











VULCAN CRUCIBLE STEEL CO., Aliquippa, Pa., has 
been engaged exclusively, since 1901, in pro- 
ducing a complete line of tool steels—shock, 
die, hot work, high speed and special purpose. 
These steels come in standard or special rolled 
shapes, also finish forged to specification. 










THE WATSON-STILLMAN COMPANY, Roselle, N. J. 
designs and manufactures standard and special 
hydraulic machinery for the plastics, metal- 
working, extrusion, railroad, ordnance, and 


general industries. 
= 














WATSON-STILLMAN FITTINGS, Reselle, N. J., special- 

izes in forged steel fittings, in carbon, stainless 

ie... and alloy steels for use in the chemical, petro- 

= leum, petro-chemical, power and other indus- 


tries, particularly wherever high temperatures, 
high pressures Or corrosive conditions exist. 






Divisions of 


H. K. PORTER COMPANY, INC. 


Executive Offices: Alcoa Building, Pittsburgh 19, Pa. 















A GIANT FOR ITS SIZE 


Shown above, in actual size, is one 


of the Bell Telephone Laboratories’ new silicon rectifiers 


They are electronic devices which convert alternating cur 


rent to direct current 


an essential step in telephone seTV 


ice, household equipment and in almost every industry. 


Another New Electronic Development from Telephone Research 


IMPORTANT NEW SILICON RECTIFIER, WITH MANY POSSIBILITIES IN TELEPHONY 


AND OTHER FIELDS, IS PRODUCED AT BELL TELEPHONE LABORATORIES 


The new silicon rectifier is an ex 
ample of how telephone research, 
though primarily for communications, 
brings benefits to many other indus 
tries and to many people. 


It is a product of original work at 
Bell Laboratories which produced the 
(mighty mite of electron 
ics) and the Bell Solar Battery (first 
device to convert sunlight into sub- 


Transistor 


stantial amounts of electricity), 


Lhe new rectiher is expected to have 
an almost unlimited life span. It is 
much smaller than tube rectifiers of 
equal performance and it does not re 
quire the bulky cooling equipment of 
other metallic rectifiers. 


Its small size permits the use of 


miniature units. Yet the new tech 
niques may also be applied to larger 
sizes and thus provide entirely new 


current and power possibilities. 


on 
BELL TELEPHONE SYSTEM (h 


In the Bell System the new rectiher 
will supply direct current more eco 
nomically for telephone calls. It can 
also have important uses in t levision 


computer industrial machines and 


military equipment 


Many other benefits for telephone 
users and for all the people will con 


tinue to come from this 


long-range 


at Bell 


pionecring work in elec tron\ 


Pelephon I iboratories 


‘ 
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“Ina thriving industry, today must always be 


the day when tomorrow is taking shape” 


Sir Eric Bowater presided over Special 
Meetings of The Bowater Paper Corporation 
Limited and its Subsidiaries held in London 
on November 15, 1955, at which the plan for 
the reorganization of the capital structure of 
the Bowater Group was unanimously approved 
by all classes of shareholders 

In the course of his address, Sir Eric said 


Assuming ratification of the capital re- 
organization plan today, your Corporation 
will in future have outstanding £7,245,000 
in 5% per cent Preference shares and 
£19,260,000 in Ordinary or Common shares, 
@ truly simple form of capital structure and 
one in keeping with the magnitude of your 
business, which now ranks as one of the 
great international industrial enterprises of 
our country and, perhaps of the Common- 
wealth. I say this advisedly, for today more 
than 50 per cent of our very considerable 
assets are represented by our various over- 
seas interests, largely in North America, 
and the greater part of Our earnings also 
stems from those interests 


Current Year's Progress 


The plans we had made and embarked upon 
for the further development of your busi- 
nesses here and overseas are progressing 
favorably, though in the United Kingdom 
more slowly than we would wish, for the 
times required for delivery of the necessary 
plant, equipment and steel are, unhappily, 
longer in this country than elsewhere. How- 
ever, work has commenced on all the main 
projects involved and we shall do our ut 
most to complete them at the earliest 
possible moment, for the products they are 
designed to manufacture are sorely needed 
towards enabling us to meet all the demands 
on us for those products in the United 
Kingdom, the United States and from our 
export markets 

The projects we have under way include 
the installation of six new paper machines in 
the United Kingdom, four of which are de- 
signed to produce newsprint or differing 
grades of magazine paper at the Thames 
and Mersey mills. At Thames, too, there are 
also to be installed two tissue machines for 
the manufacture of such products as 
“Andrex,” one of the many products for 
which our St. Andrew Mills are ann and 
the demands for which have far ou pped 
the capacity of our present equipment 


North American Developments 


In Canada our pulp and paper mills have 
embarked upon another scheme of moder 
nization involving the still further speeding 
up of their pulp and paper machines to 
achieve yet greater production and higher 
efficiency. In that country also the Bowater 
Power Company has decided upon the 
installation of further hydro-electric gen 
erating capacity by the harnessing of the 
Corner Brook River in the Province of 
Newfoundland, where the demand for 
power, both by our own paper mills and for 
other industries and public use generally, 
continues steadily to expand 

In the United States rapid progress is be 
ing made by Bowaters Southern Paper ( or 
poration in the installation of that Com 
pany'’s third newsprint machine at their 
mills in Tennessee. | anticipate that shortly 
after the third machine comes into opera 
tion in the autumn of next year these mills 
will be capable of producing upwards of 
300,000 tons of newsprint per annum, 
which will bring our total productive ca- 
pacity in North America up to more than 
600,000 tons a year —no mean contribution 
te the solution of the grave problem of an 
adequate supply of newsprint 


Bowaters = 


There is one other important develop- 
ment in North America upon which we have 
determined, that is the construction on a 
site adjacent to our mills in Calhoun, Ten- 
nessee, of a fibre building board plant de- 
signed to produce not less than 120 mijlion 
feet per annum of this material. This de- 
velopment should prove a profitable ven- 
ture, and it is expected that it will be in 
operation within two years from now 

We have no reason to be ashamed of our 
contribution towards the solution of the 
problem of an adequate supply of paper and 
paper products to fill the ever-growing needs 
of the Western world, especially in the field 
of newsprint. In a thriving industry, today 
must always be the day when tomorrow is 
taking shape and our approach to this prob- 
lem cannot be termed in any way timid or 
lacking in the pioneer spirit. Moreover, our 
dollar earnings in North America are also 
not without importance to that economy. 


Current Earnings 


From figures available to date, I would 
judge that our earnings for the current year 
should compare favorably with those of 
past years, but I would, of course, remind 
you that our last earnings report covered a 
period of 15 months 

That our earnings should have continued 
on a satisfactorily expanding level is some- 
thing that one might expect, having regard 
to the truly vast capital sums we have ex- 
pended on new plant and equipment since 
the war and on which we expect to earn a 
reasonable return 

The interim dividend recently paid on the 
present outstanding Ordinary capital of 
19,600,000 has led to speculation in some 
quarters as to the rate of the final dividend 
that may be paid on the increased Ordinary 
capita! now proposed. Of course no decision 
in regard to this matter has yet been reached 
nor, indeed, can be reached until after the 
consolidated accounts for the year are made 
up 

While it is not for me to anticipate the 
final dividend which your Board may 
recommend on the increased capital now 
proposed, | do feel free to express my own 
private opimion that the results for the cur- 
rent year would justify the payment of a 
final dividend on the imecreased Ordinary 
capital of £19,200,000, of not less than six 
per cent 

One other matter that will be of interest 
to you—-end again perhaps of particular 
interest to our Ordinary or Common share- 
holders——-we have decided that the time has 
now arrived when we should issue a half- 
yearly statement of profits and we propose 
to adopt this policy in future, commencing 
with our next financial year. The publica- 
tion of this half-yearly statement will hence- 
forth comcide with the declaration of our 
interem dividend 


Newsprint Costs 


Not unnaturally perhaps, there has recently 
been widespread comment in the Press on 
the matter of the price for newsprint, par- 
ticularly in North America, where a modest 
imerease in the price for that commodity, 
the first since June, 1952, has been an- 
nounced by a number of newsprint manu- 
facturers, including ourselves. In common 
with other commodities, the cost of news- 
print production in North America has 
continued steadily to increase during that 
period of three and a half years. During 
this period these added costs have been 
absorbed by those mills, but they could no 
longer continue to do so and the time had 


arrived when some part of them had to be 
passed on to the consumer. 

From much of the comment that I have 
read I have gained the impression that this 
matter of the price of newsprint has got a 
little out of perspective and it was with in- 
terest therefore that I read an editorial 
article on the subject in a recent issue of 
“Barron's,” a highly respected American 
journal, and I feel that I cannot do better 
than to quote to you some extracts as 
follows 


.. nobody, naturally enough, likes 
to pay higher prices, nor will the burdens 
of publishing be lightened thereby. And 
yet in regard to newsprint, some hard 
facts—as well as one or two principles 
appear in serious danger of going by de- 
fault. For newsprint is, after all, a com- 
modity much like any other, freely 
bought and sold in the marketplace. To 
producer or consumer, the latter's ver- 
dict may at times seem harsh. But any 
aitempt to tamper with it, even in a 
worthy cause, is a game that simply 
isn't worth the candle.” 


article goes on to say: 


The price of newsprint, to be 
sure, has more than doubled since 1945 
But virtually every other commodity has 
advanced at least as much and a good 
many have risen more. It's also worth 
noting that in some places newsprint is 
changing hands at up to $80 a ton more 
than the $125-130 quoted by the mills. 
The existence of this gray market tends 
to suggest that the price of newsprint is, 
if anything, too low . 

In any case, it is evident that over the 
years prices have not been high enough 
to invite the necessary expansion of 
capacity...” 


author continues: 


“ Business men should be the last to 
attack the profit system. Above all, this 
is true of those who are genuinely con- 
cerned with the maintenance of a free 
press. For freedom, as somebody once 
observed, is indivisible. Without the 
freedom to buy and sell, other liberties 
very soon would be in jeopardy. Supply 
and demand today may dictate a higher 
quotation for newsprint and that for 
some will be an expensive and possibly 
painful affair. But the alternatives are 
doing without as much of the commodity 
as is needed, or putting it in the hands of 
the government. Either way, the ultimate 
cost to the publishing business, not to 
mention the nation as a whole, would be 
far greater. The open market, in sum, 
whatever its ups and downs, is scarcely a 
threat to the spread of the printed word. 
On the contrary the market is a bulwark 
of its accuracy and truth.” 


I find myself in complete accord with the 
views expressed in this article 

In the United Kingdom, too, costs of 
production and distribution have continued 
steadily to rise. For some months now the 
prices of our raw materials have been at a 
substantially higher level than for a long 
time past, and the indications are that we 
may be called upon to pay still higher prices 
for these materials in the coming year. Up 
to now in this country too the newsprint 
industry has absorbed these additional costs 
but it also cannot continue to do so in- 
definitely, and that our industry here will 
soon have to seek some appropriate up- 
ward adjustment in the price of its product 
towards meeting these increased costs is, 
in my opinion, inevitable. 


United States of America 
Great Britain Canada Australia South Africa 


Republic of Ireland Norway Sweden 


THE BOWATER PAPER CORPORATION LIMITED 
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Manhattan Project 


Arounp the Forses’ shop last 
month, it was that time of year 
again. The signs were unmistak- 
able: looking somewhat more har- 
ried than usual, our editors showed 
up at their desks early and stayed 
late, many deep into the night. The 
deliberate clack of typewriters and 
the persistent jingle of telephones 
were punctuated by the rustle and 
shuffle of papers and the sliding and 
slamming of filing-cabinet drawers. 
Downstairs in Shelley’s Luncheon- 
ette, there was the midday rush to 
fill food orders from Forses’ hun- 
gry editors, too hectic to grab lunch 
anywhere but at their desks 

The Big Book. The 
driving motivation 
behind all this ac- 
tivity is Forses’ 
Eighth Annual Re- 
port on American 
Industry. The first 
and fattest issue of 
every year, the 
Report is also our 


most ambitious 
undertaking. It is 
a massive project 


that chronicles the Bs 


fortunes of U.S. 

business & industry in the year just 
But more than a history, the 
Report is also a judgment, an ob- 
jective critique arrived at by pains- 
taking study of the activities ol 
more than 200 major corporations 


closed 


in some 16 vital industries 
Because of the vastness of its 
sphere, work on the Report started 
more than six months ago. The in- 
dustries to be covered were care- 
fully selected (from year to year, 
Forses rotates its coverage). In 
frequent editorial planning sessions 
staffers mapped out their plans of 
attack. Since then our editors—all 
the while working on the regula 
issues—have spoken with scores of 
top company officials, from treas- 
urers to chairmen, read reams of 
material relating to industry prog- 
ress and corporate problems, ana- 
lyzed countless financial statements 
and weighed one firm's efficiency 
against another's shortcomings. 
Reports, Forses has 
traditionally rated companies not 


In forme: 


only on the caliber of their manage- 
ment, but also on the basis of their 
relations with labor, stockholders 
and their communities. This year 
we are taking a somewhat different 
tack. While such factors as labor 


ZZ 


harmony (or unrest) stockholder 


and community relations will be 
discussed where they are pertinent 
the big emphasis will be on man 
Which are the best run 


companies in a 


agement 
given industry’ 
Which managements are dragging 
their heels? Which are merely un 
inspired’? Because the only way an 
investor can separate tomorrow's 
chaff from today’s wheat among 
publicly-held corporations is an 
evaluation of their management 
these questions are vital 

Growth by the Yard 
them visually, Forses will add two 


more yardsticks 


To answei 


to the two (earning 
power, growth 
power) our read 
ers have already 
een in previous 
of Forpes 
The new yard 
sticks will chart 
1) the proportion 
of a company’ 
earnings that have 
been paid out in 
dividends oO! 
plowed back into 
the busines ovel 
the past five years 
2) how much management has been 
able to increase earnings through 
out the five ears as a result of 
plowed back money 
Im addition to this fundamental 
statistical work, Fores editors wil! 
review the factor that have af 
fected the fortunes of each compan: 
and will affect their futur Ob 
ject: a forthright, straightforward 
report on how well corporation 
managements are putting thei: 
work to 
ing returns and growth 


shareholder money to 
produce ri 

From the genuine willingness in 
dustry has shown to cooperate with 
Forses Eighth Annual! 


haping up as our biggest 


our editor 
Re port 
and best effort yet. This is one issuc 
you wont want to miss and, if you 
are like many of Forpes reade1 
you will want to refer to it often 
In fact, all this somehow remind 
us of the after dinner speaker who 
was introduced in such glowing 
“After 


that introduction, I can hardly wait 


terms that he rose and said 
to hear what I have to say.” Forse: 
foreswears that kind of advance 
billing. But, in all modesty, we dk 
think you will find our fact 
crammed Jan. 1 issue a real help in 
your 1956 investing 














What Really Happened 
in the Stock Market 
Monday, September 26? 


One of the most dramatic, 


When the closing bell ended 
trading on the New York Steck 
Exchange,Friday,September 23, 
prices were at a record high 

rhen, over the week end, news 
of the President’s heart attack 
flashed around the world. On 
Monday morning, the market 
was deluged by the largest ac- 
cumulation of sell orders in re- 
cent history 

Who were the sellers? The 
buyers? How did the brokers 
react? How was the crisis met? 
How much did prices actually 
decline? In this month’s issue of 
THE EXCHANGE Magazine, 
G. Keith Funston, President of 
the New York Stock Exchange, 
tells the graphic story of how the 
Exchange met one of the most 
severe challenges in its history 


Also in the October issue... 


How much did common stocks 
pay during the past nine months 
of 1955? Four new records were 


THE EXCHANGE Magazine, Dept. F 


11 Wall Street 


Enclosed is $1 (check, cash, money order). Please send 
me the next 12 issues of THE EXCHANGE Magazine 


Name 


Address 


City 


unusual markets on record! 


set definitely an article all 
investors should read 


The Aluminum Industry: In the 
past ten years the nation’s total 
supply of aluminum has in- 
creased 900% and the de- 
mand today still exceeds supply 
What is the investor’s stake in 
the new products behind this 
fabulous growth? Richard § 
Reynolds, Jr 
Reynolds Metals Co., gives you 


President of the 


the answer 


An Investment Saga: How a 
railroad engineer who never 
earned over $8,000 yearly 
turned an $11,000 investment 


into more than half a million. 


THE EXCHANGE Magazine is a 
pocket-size monthly put out for 
new investors and experts alike, 
featuring down-to-earth articles 
by company presidents, editors 
and financial commentators. To 
improve your knowledge of 
stocks, send in the coupon be 
low with a dollar bill and receive 
the next 12 issues. THE EX- 
CHANGE Magazine is not sold 


on newsstands or by the copy. 


New York 5. New York 


Siate 


ee ee ee eee ae ae a 


READERS SAY 


Tax Relief 
Sim: I for one wish that more federal 
income tax relief could be given to those 
people in the $2,000 through $10,000 in- 
come brackets. These people are the ones 
who should have tax relief because so 
many Americans are in these income 
groups and could use the amounts saved 
on taxes'to better support their families 
Freperick J. MILLER 
Cedar Rapids, Ia 


The Problem of Golf 

Sir: Heart disease among executives 
has been immensely costly to companies 
and stockholders. If these gentlemen 
would take it easy on weekends instead 
of seeing how many holes of golf they 
can play they would suffer fewer heart 
attacks Sipney Eckert 
Long Island City, N. Y. 


Dishelieving Director 

Sm: As placement director at Lehigh 
University and member of the Middl« 
Atlantic Placement Association, I read 
with shocked disbelief Lawrence Stessin’s 
Royal Road to Success” [ Forses, Nov. 1} 
I strongly challenge Mr. Stessin’s author- 
ity in this matter and would be most 
anxious to know from whence his in- 
formation came Everett A. TEAL 


Bethlehem, Pa 


Mr. Stessin reached his conclusions 
after interviewing 100-odd_ recruiters 
from industry and several hundred col- 
lege graduates who have been recruited 


by industry Ep 


9,000% Rise 
Sm: You refer to H. K. Porter Co 
stock as having been sold this year a: 
high as 374% [Forses, Nov. 15). Actually 
the figure should be 674. At this writing 
it is 65 bid, 6642 asked 
Pure C. WALLACH, 
Public Relations Director, 
H. K. Porter Co., Inc 
New York 


Forsrs erroneously reported that H. K. 
Porter stock rose 500% from 75c in just 
seven years. Actually it rose 9,000%, as 
Mr. Wallach points out.—Eb. 


Go-Getter Spirit 

Sm: After a busy day I relax in a big 
chair, smoke a big cigar, and enjoy my- 
self in a big way by reading Forses 
stimulating and exciting big-shot stories 
For example, read “Southern Rings the 
Bell” | Forses, Nov. 15) and tell me where 
in the big world is another go-getter like 
[Harry] De Butts? Never change that 
go-getter spirit in Forses! 

Freperick Brot 

Kew Gardens, N. Y. 


No puff sheet, Forses aims to peg com- 
petent corporate go-getters for what they 
are, ticket brass-bound management 
foot-draggers for what they are not.—Ep 


(CONTINUED ON PAGE 47) 
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Do you really know how old you are? 
e 7 


_— you answer this question, read this story about 
a boy, his mother and an elderly lady 


“How old is your son?” the elderly lady asked 


“Physically, he’s 10. Emotionally, about 7. Intellectually, 
around 15. Counting birthdays, he will be 9 next Sunday,” 
the mother exclaimed. 


Like the little boy who was 10, 7, 15 and 9 years old, no 
one has a single age, regardless of birthdays 


his is because aging occurs in different people at differ- 
ent rates in different parts of the body. So, despite the 
calendar, in some ways you may always be “young” 


while in other ways, you may be “older” than your years 


Everyone wants to stay as “young” as possible through 
out life. Fortunately, there are ways to help retain certain 


youthful assets, even into the “sunset years 


Foremost among your early preparations for living long 
and happily are annual health examinations. Through them, 
your doctor can watch for clues to mental and physical 
impairments which, though minor today, could grow worse 
as time passes. Correction of any defect, at its very begin- 
ning, is the best way to help keep that defect from inter- 
fering with your future, 
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A younger person’s health program should also include 
observance of good health habits. It is both possible and 
wise . . . to get enough sleep and rest, to eat properly, to 
exercise sensibly . . 


prime of life. 


. and still not miss any fun during the 


After age 40, two things become very important: (1) 
Guarding against degenerative diseases, such as heart and 
blood vessel disorders, diabetes and arthritis; and (2) pre 


paring for your retirement years 


Health examinations may, sometimes, be desirable at 
least (wice a year after mid-life to help prevent, postpone or 
control degenerative ailments. Greater care, too, should be 
given to nutrition. A good, varied diet may 


mM Ip delay 
certain aging processes 


Naturally your living habits change as you grow older 
So, to keep mentally happy, include a hobby in your plan 
for the leisure years 


If you are growing older (and aren't we all?), you might 


like to know some of the things many doctors recommend 
for those who are now 65 and older. This information is 
found in Metropolitan's booklet called Your Future and 


You. Just mail the coupon below for your free copy 


Metropolitan Life insurance Company 
1 Madison Ave., New York 10,N. ¥ 


Please send me a copy of your booklet, 


Your Future and You, 12551 


Name 
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OU HAVE TO CUT COSTS? 





































































































The cleaner the engine the 
longer it lasts — the better 
it performs—the more you 
save in operating costs. 

The new Veedol 10-30 
motor oil cuts down octane- 
robbing deposits and re- 
duces “oil drag”. You get 
faster starting, smooth vi- 
brant power, even longer 
battery life. 

You'll save money with 
the new VEEDOL 10-30. 
May we prove it for you? 
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NEXT ISSUE: 
THUNDER IN THE EAST. In a year of falling aircraft profits and dull market 
performances, Republic Aviation has turned last year's retreat into this year’s 
victory 
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TRENDS & TANGENTS 





Chevrolet spin-off from GM? Wal! 
Streeters can hardly believe the ru- 
mors—but they keep recurring. With 
General Motors’ 1955 sales projected 
as high as $13 billion, company brass 
face severe sniping in Senate hear- 
ings as a “monopolistic monolith.” 
Spin-off of Chevrolet, GM’s biggest 
division, say the tipsters, would ease 
the pressure. Not at all detracting 
from their persuasiveness: Chevro- 
let's President Tom Keating. He has 
recently gone out of his way to point 
out to outsiders that his division an- 
ticipates 1955 sales of some $4 billion 
~—more than all GM grossed as re- 
cently as 1947. 

. ° + 

Electronic computers of the big, gen- 
eral purpose type are now a billion- 
dollar business, according to govern- 
ment experts. Individual computers 
cost as much as $1.5 million for the 
forthcoming Datamatic 1000, a joint 


| Raytheon - Minneapolis - Honeywell 


project. IBM, easily the leader in the 
field, has already installed about $200 
million worth of its so-called U.P.P 


| series, Other giant companies active in 
| the field include Burroughs Corp., and 


Sperry-Rand. RCA is also working on 
a big computer 
° © * 

Wall Street Chartists are keeping a 
nervous eye on the railroad averages 
Despite excellent rail earnings and 
continued high traffic, the Dow-Jones 
railroad average failed to rally as 
sharply as the industrial averages 
from the September lows. For ortho- 
dox Dow theorists, the rail averages 
must confirm the action of the_ in- 
dustrials to give a genuine bull signal 

° . . 

Career notes: The greatest need on 
Wall Street today is for more trained 
careermen, according to top broker- 
age house officials. After two decades 
of relative doldrums, Wall Street is 
booming. But during the lean years 
too few college graduates took up bro- 
kerage careers. According to Bache & 
Co.’s Harold L. Bache, this shortage 
makes the brokerage business all the 
more attractive. “Thirty-year-old 
college-trained men in the securities 
business for five years,” says Bache 
“average about $9,000 a year.” 

. . 7 

Eisenhower market break on Sept 
26, brokers now agree, was largely a 
result of panicky selling by relatively 
small investors. Says New York Stock 
Exchange President G. Keith Fun- 
ston: “From the facts at hand there 
was no wholesale liquidation by pro- 
fessional elements, by institutions or 
by foreign interests.” 
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Borrowing to buy new cars will slow 
down from the record 1955 rate next 
year, says a man who should know. 
Arthur O. Dietz, president of the CIT 
Financial Corp., largest U.S. private 
lender, thinks Americans will buy 
only 7 million 1956 cars against 8 mil- 
lion of the 1955 models, will therefore 
borrow less. All instalment loans cur- 
rently outstanding total $31 billion, 
auto loans accounting for $14 billion. 

° + . costs 

A fat 65% increase in the prescrip- 
tion drug market to $1.7 billion was 
forecast for the next ten year period 
by Eugene N. Beesley, president of 
Indianapolis drugmaker Eli Lilly & Co. 
last month. One reason Beesley cites 
for his optimism: the $40 to $50. mil- 
lion drugmakers are spending annu- 
ally for research. 


ola eolelisitiare 


7 7 7: 

Brazzaville in French Equatorial 
Africa is the latest addition to the 
overseas points reachable over AT&T 
long distance at a U.S.-to-jungle rate 
of $15 for three minutes. 

. ~ . 

Higher-priced steel is more likely 
than ever now that iron ore compan- 
ies are talking of a 10% price boost 
for some grades of ore. With Mesabi 
ore now selling at around $10.10 a ton, 
this would put additional pressure on 
steel makers to raise their prices. Most 
top steel men had already spoken out 
for price boosts to help pay for their 
big projected expansion plans. 

° ° - ‘ P 

Grist for the merger mill: American eee thanks to BORG-WARNER engineering 
Radiator & Standard Sanitary Corp. ; 
and Mullins Manufacturing are the Figure the costs of scaffolding, paint, labor, production tie-ups. Add them up 
latest Big Board companies to admit . . then “X” them out... with Ingersoll Aluminum Roof Deck 
they have been talking merger. Wall These easily-installed modular panels are 100 rust-proof never need 
Streeters think American Standard paint inside or out. So they stay bright, throw more light, save you money 
has its eye on Mullins’ famed Youngs- year after year 
town Kitchens, of which the public 
bought some $37 million worth in the 
first nine months of 1955. Hedged a A product of Borg-Warner’s subsidiary, Reflectal Corporation, this cost-cutting 
spokesman for both companies: “It roof deck beats steel for stamina, Pittsburgh Testing Laboratory certifies its 
will take some time to determine load capacity at 44,5 Ibs. per sq. ft. on 8 ft. spans. This is 13.4% greater than 
whether or not a merger will be 
desirable or practicable.” 


Ingersoll Roof Deck . . . stronger than steel! 


the average of seven conventional steel decks 

Ingersoll Aluminum Roof Deck withstands severe humidity conditions, is 
virtually indestructible. And it reflects radiant heat, thus saves fuel in winter, 
keeps temperatures down and efficiency up during summer 

Plan your new plant under Ingersoll Roof Deck. It's another Borg-Warner 
“first” . . . engineered in typical “Design it better—make it better” fashion 


° ° ° 

Tumbling hog and beef prices have 
considerably widened the profit mar- 
gins of leading meat packers ending 
their fiscal years October 31. On-the- 
hoof hog prices last month hit their  8-W engineering makes it work B-W production makes it available 
lowest levels in 13 years while beef, 


since January, has averaged only yy! 

slightly more than half the postwar @ BORG-WARNER PRODUCT INDEX 
»e 95 — _— Rear 

peak in 1951. As a result Swift, the defen ft Proton A complete cross-reference of all B-W divisions, subsidiaries and 

largest U.S. packer, reports that its we 


products serving the automotive, aircraft, agricultural, marine, home 
earnings will show a “worth-while” appliance and military fields and related industries. An invaluable 


; | 
improvement over the $3.22 per Ee \ listing for all executives. For a free copy, address: Borg-Warner 
share earned during the 1953-54 year . | Corporation, Dept.F, P.O. Box 1119, Chicago, Illinois 
Second-ranked Armour, which piled Ease it Most every American benefits every day from the 185 products made by AN 
up a 35c-per-share loss last year, will ) 


ring up a “substantial profit.” a : i BoRG-WARN ER 
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Koppers Chemistry 
helps cut 
construction 

costs 


New, low-cost, pole-type buildings are going up 
all over the country. Farmers, lumber dealers, 
and builders are hanging structures of every 
size and shape on a framework of poles, chemi 
cally protected with creosote against decay and 
termites. They have found by experience that 
these poles, supplied by Koppers and other wood 
treaters, are the simple, easy-to-build answer to 


their construction problems. 





KOPPERS 
CHEMICALS 


KOPPEKS COMPANY, INC., PITTSBURGH 19, PENNSYLVANIA * 
tar products, metal products, and dyestuffs - Designers and builders of coke ovens, steel mills, chemi 


10 


Also producers of plastics, 
fy plants. 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


THE OUTLOOK FOR 1956 

Herewith, the 1956 outlook for key industries as ana- 
lyzed by the editors of Forses’ subsidiary, 
Advisory Institute, Inc.: 

Agricultural Machinery. Farm machinery makers should 
extend moderately their 1955 fiscal gains next year de- 
spite the leveling off of cash farm income. Although 1956 
will be a keenly competitive year, profit margins should 
benefit from recent price increase. Sales should be bol- 
stered by improved replacement demands for new farm 
equipment offsetting the decline in lower-profit military 
business. Considering the present outlook for earnings, 
equities of the group as a whole may show market per- 
formances about equal to the general average 

Air Transport. Industry prospects for 1956 appear quite 
favorable as continued growth in airline trayel, revenues 
and earnings seem to be indicated. However, this pro- 
jected improvement will not be as marked as in 1955 be- 
cause of the record level of operations during that yea 
Although depreciation schedules should decline mod- 
erately in the coming year, it will be one of more intense 
competition, and earnings gains will be moderated by the 
boost in lower-margined aircoach business. Present divi- 
dend rates should be maintained and possibly increased 
in some cases, but funds will generally be conserved for 
equipment purchases of turbos and jets 

Aircraft. Air Force deliveries in 1956 will most likely 
be stepped up over the high level of 1955, although there 
will be a shift in emphasis from air frames to electronic 


Investors 


and guided missile equipment. However, major air frame 
companies should not be affected by this shift and the 
present level of sales and earnings should be sustained, 
for the most part, by the leaders in this group. Dividend 
policies should continue to be fairly conservative as re- 
lated to net income because of present renegoti: tion poli- 
cies and growing emphasis by the Government on in- 
creased use by aircraft manufacturers of their own funds 
for plant and equipment facilities in fulfilling military 
contracts. 

Autos & Trucks. Auto production in 1956 will probably 


dip about 10% to 15° from the record-shattering 1955 


rate. However, this would place 1956 output at second or 
third best in history. An extremely competitive year is 
anticipated with Chrysler and the independents putting 
maximum thei: efforts. Earning 
comparisons will vary, depending on the success of indi- 


vidual sales efforts. Truck production in 1956 is slated at 


vigor into comeback 


» 
near-record levels with the best results. profitwise, in the 


heavier duty variety. Independents in this field should 
extend profit gains 

Auto Parts. The auto equipment industry follows closely 
the level of auto production, although a variance exists in 
profit margins on the important original equipinent vol 
ume because of extremely With lower 
production level anticipated for the auto industry, sale: 
and profits from this end of the business will be lowe: 


despite a moderate rise in replacement volume. Diversi 


Keen competition 


fied companies will fare the best in 1956 as well as com 
panies that have developed new products improving cal 
operation and styling 

Bank & Finance. Highe: least in the 
early part of 1956, will help banks to again achieve high 
possibly record, earnings. Both 
sumer loan companies should 
1956 than this year. Even if their business volume drops 
slightly, they could still make somewhat higher 
next year, because payments must be 


interest rates, at 


sales finance and con 


report higher earnings in 


profits 


made throughout 
1956 on the expanded volume of loans contracted in 1955 


Life and casualty insurance companies should experienc: 
further growth, and fire company earnings are also likely 
to be quite good, barring such disasters as hurricanes 
Building. Total new construction spending in 1956 is ex 
pected to rise moderately 1955 level 
Because of tighter mortgage credit, housing starts may 
decline about 8°7,-10% in 1956 from the 13 million unit: 
estimated for this year. Publix 
ably increase, however, as an expanded Federal 
building program is favored by both Republicans and 
Democrats. Cement and gypsum companies should turn 


from the record 


works outlays will prob 


road 


in the best earnings performance in the building group 


. 





EXCELLENT 
Airlines, Building & Construction Equipment, Chemicals, Crude Oil 
Producers, Electric Utilities, Electronics, 
Paper, Supermarkets 


Insurance, Office Equipment, 


GooD 

Aircraft, Air Conditioning, Alumi , Autos & Auto Parts, Boking, 
Banks, Building Materials, Coal (Bituminous), Communications, Confec- 
tionary, Containers, Copper, Dairy Products, Department Stores, Drugs, 
Electrical Equipment, Finance Companies, Food (canned & packaged), 
Floor Coverings, Industrial & Specialty Machinery, Lead & Zinc, Materials 








1956 PROSPECTS FOR INDUSTRY GROUPS 


Handling, Meat Packing, Metal Fabricotors, Motion Pictures, Oil Refiners 


Natural Gas, Radio-TV Broadcasters, Railroads, Rubber, Steel, Tobacco 


FAIR 
Farm Equipment, Fertilizer, Machine Tools, Printing & Publishing, Rail 
rood Equipment, Shipbuilding, Shoes, Soft Drinks, Textiles, Variety Chains 


Poor 
Coal (Anthracite), Brewing & Distilling, Hosiery, Leather, Shipping, 
Sugar Producing, Vegetable Oils 
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as demand for these products exceeds current supplies 

Chemicals. Despite a possible slackening in genera! busi- 
ness activity next year, chemical sales should be well 
maintained, This industry is becoming less sensitive to 
fluctuations in the business cycle, owing to its success in 
marketing new products developed through research. 
Furthermore, while chemical takings by the capital goods 
industries remain volatile, chemical product sales to the 
consumer goods trades provide a growing measure of 
stability. Earnings of chemical processors in 1956 will be 
aided by the upgrading of basic heavy chemicals into 
higher-margined intermediates and end-products 

Coal & Coke. In 1956 soft coal and coke producers 
should add to this year’s respectable gains in tonnage and 
earnings. The important industrial market, at worst, is 
expected to operate reasonably close to the record 1955 
pace. Moreover, large-scale industrial expansion is con- 
tinuing in coal-burning areas such as the Southeast and 
the Ohio River Valley. Export tonnages are also increas- 
ing, to help feed Europe's steel mills and other industries. 
On the other hand, no improvement is foreseen in the 
bleak hard coal (anthracite) picture. 

Drugs. Prospects for the drug industry in 1956 are for 
further sales and earnings gains, as consumption of drug 
products is fairly recession-resistant. Favorable factors 
include a larger drug demand from an expanding popula- 
tion, greater price stability in hormones and antibiotics, 
and the continuous introduction of new products 

Electronic Equipment, instrumentation & Conirols. The elec- 
tronic equipment industry should experience a 12% ad- 
vance in overall revenues in 1956 over the year before, as 
Government spending is stepped up for guided missile 
and other aircraft control systems. The accelerated de- 
mand for industrial and commercial “automative” devices 
in the factory and home should also stimulate sales and 
earnings of well situated companies in this extremely 
competitive industry. Commitments should be limited to 
this type of company for longer-term purchases 

Fooa Products. Demand for foods in 1956 should com- 
pare favorably with the previous year, based upon growth 
in population and the expectation of a high level of 
consumer disposable income. Food canners figure to 
benefit from increased consumer demand, an improved 
inventory position and higher selling prices for most 
items. Food packagers should be favored by more stable 
coffee prices in contrast to the price gyrations witnessed 
in early 1955. Continuation of lower corn costs should 
strengthen the profit margins of corn refiners 

industrial Machinery. For 1956, the trends within this in- 
dustry should be mixed. The industry's backlog of orders 
are on the uptrend, mainly as a result of the rise in gen- 
eral industrial activity, desire for increased plant effi- 
ciency and productivity and the new tax law which allows 
faster write-off allowances. Commitments should be lim- 
ited to companies with strong trade positions. Prices are 
firming generally for machinery, and strong demand 
should continue from the oil, road building and steel in- 
dustries. Electrical generating equipment demand is ris- 
ing but profits will be squeezed as a result of price cutting 
on order in early 1955. Materials handling equipment 
makers should further extend 1955 gains. 

Metals & Mining. Copper, lead and zinc producers should 
receive higher average prices for their output in 1956 
than in the current year, although the copper price is 
likely to drop a little from its present inflated level. As 


12 


prices are an all-important earnings determinant for non- 
ferrous metal producers, higher average prices should 
result in moderately higher earnings next year. Alumi- 
num companies, with their ever-widening markets, should 
continue their outstanding growth. 

Office Equipment. Favorable 1955 sales and earnings 
gains should be extended into 1956 as business manage- 
ments increasingly recognize the need to mechanize office 
procedure, clerical work and administrative tasks as a 
means of reducing costs. Most of the office equipment 
makers have been branching into electronic computers 
and other data processing systems, which should add 
further impetus to prospective sales and earnings in the 
years ahead. 

Oils. For the first time in the history of this growth in- 
dustry, domestic demand for all petroleum products 
should average 9 million barrels daily throughout 1956 
At first glance this improvement (4%) does not compare 
favorably with the 7% boost experienced this year. 

However, the 7% figure was distorted since, in part, it 
represented deferred 1954 demand when the year-to- 
year increment amounted to only 14%. Virtually all 
phases of the petroleum industry (including producers 
and refiners) are slated to benefit as they gear their oper- 
ations to meet this stronger demand picture. Assuming 
enough steel pipe is available, a record number of new 
wells will be drilled next year. 

Paper. 1956 should see the paper industry equal (pos- 
sibly exceed by a small margin) the record performance 
being turned in this year. Wood pulp is expected to be in 
good supply, and per-capita consumption of paper prod- 
ucts (already up one third since World War HJ) is ex- 
pected to trend higher. Newsprint is in especially tight 
supply, and it is anticipated that by the first quarter of 
1956 most domestic newsprint makers will have followed 
the lead of their Canadian counterparts who have just 
instituted a price increase of $4-$5 per ton. 

Radio-TV. Television industry sales of monochrome sets 
will probably decline moderately in 1956 and color TV 
volume will do little to offset this drop. However, firmer 
prices and better cost controls should offset, for the most 
part, the decline in profits from this area. Broadcasting 
revenues, on the other hand, are slated to increase as 
well as the revenues from radio production, which should 
be bolstered by the additional use of transistors. With 
the longer range prospects for color TV favorable, selec- 
tivity of stronger more diversified equities should be the 
keynote for 1956. 

Railroads. Railroad earnings remain extremely sensi- 
tive to changes in business activity, since revenues rise 
and fall in line with the volume of goods transported in 
commerce and industry. Moreover, these revenue fluctua- 
tions are magnified in earnings figures due to highly lev- 
eraged capital structures. With general business expected 
to be strong in 1956, railroad earnings likewise should be 
quite satisfactory. 

Retailing. With employment, personal income and con- 
sumer spending expected to be maintained at a high level 
over the near-term, favorable sales and earnirigs com- 
parisons are projected for department and variety store 
chains in early 1956. Food chains will continue to benefit 
from population growth, addition of new supermarxets, 
and expanded merchandising of non-food products. 

Rubber. With the prospect of lowered passenger car 

(CONTINUED ON PAGE 48) 
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Textron American Acquires 


— Kordite, Plastics Maker 


, Buys Kordite; 
peste. Facilities 


4 
thirty-five an 


egy CORI ALY Cages A 


Kordite —the Newest Member 


of the TEXTRON Family 
of Business Enterprises 


KORDITE, the latest member of the TexTRON TEXTRON’s latest ac qjuisitt m. KONDITE and 


family is in the new field of polyethylene 
products. The dev elopment of polyethylene, 
one of the great contributions of synthetics, 
is in its infancy. From packaging for con- 
sumers to multiple uses by industry, the 
demands for its products have a great and 
unlimited potential, 


KORDITE’s goal is TExTRON’s goal... 
EXPANSION THROUGH DIVERSIFICATION 


that will remove valleys in production and 


new polyethylen product deve lopm nt, ex 
emplifies emphatically Texrnon’s policy of 


continual expansion in unrelated industries 


TEXTRON’s basic philosophy is for sound 
expansion and diversification. This planned 
program is by no means complete, ¢ areful 
studies of companies under consideration 
are continually in progress With the exist 
ence of proper and favorable conditions 


further acquisitions will be made 


sales. With vexTron’s financial resources, 
koRDITE will be able to give immediate im- ‘ The widening and ever-changing horizons 
petus to new plant locations and the fullest of our economy will find TexTron ready to 
acceleration and potential to their research ' serve industry, the American consumer, and 


and expansion program, the investing public 


SERVING INDUSTRIES IN THE ELECTRONIC « AVIATION + AUTOMOTIVE «+ CONSTRUCTION 
LUMBER + PULP AND PAPER FIELOS + POLYETHYLENE PRODUCTS + AGRICULTURE AND UTILITIES 
ALSO A LEADING FABRIC SOURCE FOR THE WORLD OF TEXTILES. 


TEXTRON AMERICAN INC. 


PROVIDENCE, RHODE ISLAND 


TEXTRON'S MANUFACTURING DIVISIONS 


AMEROTRON CORPORATION, NEW YORK — Woolen, worsted, cotton and mon-mede HOMELITE, EAST PORT CHESTER, CONN.— Choin sows, generotors, blowers end pumps 
fibre textiles 


Ff. BURKART MANUFACTURING COMPANY, ST. LOUIS, MO.—Cotton ond sisal batts ond KORDITE, MACEDON, WN. Y. — Polyethylene products for home ond industry 
CAMCAR SCREW & MFG. CO., ROCKFORD, ILL.—Cold-fow parts ond fasteners THE M. 8. MANUFACTURING CO. NEW HAVEN, CONN. Aircreft engine meunts 
COQUILLE PLYWOOD, COQUILLE, ORE.— Plywood products. ond vibration eliminating ond testing equipment 


DALMO VICTOR COMPANY, SAN CARLOS, CALIF. — Airborne reder antennoe RYAN INDUSTRIES, DETROIT, MICH.— Electro mechonice!l ond electronic devices 
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GOING PLAC S§ coast-wise... CYOSS-Seas 


with Crtres Service... 


Cities Service oil products travel first-class . . . in four of the fastest, 
most efficient super-tankers ever built . . . part of the growing 
Cities Service tanker fleet, which carried more petroleum 

last year than ever before to meet growing customer demands. 


cities ® SERVICE 


A Growth Company 


Number 19 of a series 














SOU THERN PACIFIC'S $34- MILLION PETROLEUM PIPEL INE 


RAILROADS 


FABULOUS 
FRONTIER 


Sitting in the path of a stam- 
pede for new industrial sites 
and consumer markets can 
be very pleasant for a rail- 
road—and its investors. No- 
table example: Donald Rus- 
sell’s Southern Pacific. 





As the engineer snaked his heavy 
freight around a tight curve high in 
the Sierras, his wristwatch showed 
exactly 10:30 A.M. (Pacific Daylight 
Time). For no apparent reason, he 
suddenly reached for the whistle- 
cord and sent an ear-shattering blast 
crashing inte the silent valley below 
Simultaneously, engineers highballing 
their thundering diesels across the 
lush Louisiana bayous and the blis- 
tered waste of the Salt Lake Desert 
did the same. In a split second, some 
1,600 scattered 
eight western states were blowing 
their tops. 

A moment later the whistles 
stopped. The August morning was as 
calm as before. And railroaders on the 
sprawling Southern Pacific,” having 
whooped up a noisy celebration in 
honor of the SP’s 100th birthday, set- 
tled quietly back to work. 

Commerce & Confidence. All except 
one brawny SP veteran named Don- 
ald Joseph Russell. As boss of the 
U.S.’s longest (13,459 miles) rail sys- 
tem,+ Russell had every reason to do 


locomotives across 


Traded NYSE. Price range (1955): high 
65'4; low, 51. Dividend (1954): $3. Indicated 
1955 payout: $3. Ticker symbol: SX 


Including the 1,084-mile, 88% -controlled 
St. Louis Southwestern (Cotton Belt). Next 
longest U.S. railroad: the Atchison, Topeka 
& Santa Fe (13,076 miles) 
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a little prolonged whooping on his 
own. Eve took over the 
Southern Pacific’s presidential office 
on San Francisco’s Market Street al- 
the Golden Em- 
by his mammoth 
transportation system has been burst- 
ing with commerce. In his first three 
years at the throttle, the SP’s annual 
revenues averaged an unprecedented 
$673 million. Profits hit a whopping 
$58 million. But the smile on Rus- 
sell’s face these days is more than a 


since he 


most four years ago, 


pire laced together 


happy 
ments 


reflection of past eccomplish- 
This year Russell is well on 
his way toward beating the averages 
with around $680 mil- 
lion, profits close to $64 million 
Russell, in fact, is supremely confi- 
dent he will be setting new records 
The West, a 
infant when it and the Southern 
Pacific pooled their destinies a cen- 
tury ago, is still growing at a fantastic 


revenues of 


for many years to come. 
lusty 


SP’S RUSSELL: 


“we take a broader view” 


ALONG THE RIGHT OF WAY (YUMA, 


~ yee ns” 


| . Ree ye 


{RIZONA) 
rate. Uni Russell misses his guess, 
the SP is a sure-fire 
it 

Broad View. Not that anyone 
territory be 


bet to grow with 


in the 
yond the Mississippi would 
seriously dispute him. For one thing, 
the history of the $2-billion Southern 
Pacific, the U.S.’s eighth biggest cor 

poration (excluding banks and insur- 
ays been one 


ance companies } has alw 


of almost uninterrupted expansion 
Ever since the Gold Rush prompted a 
handful of 
to build a 


Sacramento into the 


venturesome Californians 
hort 23-mile track from 
Mother Lode 
Southern Pa 
particularly the Big 


merchant -princes,”* 


country 100 years ago, 
cific railroaders 
Fou 


dreaming up new 
on the 


have been 
ways to capitalize 
Against the 
they 
track 


and hacked road 


countr’ growth 


advice of saner friends threw 


thousands of miles of across 
deserts and gore. 
beds from 


heer n\ountain slopes with 


They brawled bit 


competitors, ran 


picks and shovel 
terly 


government trust 


with afoul of 


busters and became 
at know ledged 
sleight of hand 


remarkably 


masters of financial 


But they 


flexible 


also built “a 
transportation 


system which at one 


included 
hotels, trol 


ferries and even a fleet of 


time 
stagecoaches, res 


leys, 


taurants, 
buses 
steamships 

The financial shenanigans have long 
But the 


lingered on 


since been abandoned 


theory 
When 
from highway trucks be 
gan to get a little rough in the early 
30s, for Southern Pa 
cific set up a trucking subsidiary of it: 
own 


of flexibility has 


competition 
instance, the 
Now it has four subsidiaries that 


operate 22° more miles (16 
902) than do it To us 


route 


trains said 


*The S 
president, Le 
grocer. Two o 
er and Mark 
hardware bu 
ton ranada 
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LOS ANGELES-BOUND TRAILER-TOTER HEADING 


Russell last month, “transportation 
has always meant a lot more than just 
tracks. We take a broader view.” 

Frontier. As a result of the broad 
view taken by earlier SP manage- 
ments, Russell has far fewer head- 
aches today than his railroading 
brethren. While other rail bosses, par- 
ticularly in the East, squawk loud and 
long over the brutal competition of- 
fered by unregulated truckers, Rus- 
sell, a trucker himself, has kept out of 
the fight. “Some commerce,” he said, 
“belongs on the highway. Trucks do 
a good job. In some ways they offer 
better, faster and more economical 
service than trains. That's why we got 
into the trucking business early.” 

This year Russell again took a far- 
ranging look at his transportation net- 
work and decided to do a little pio- 
neering of his own. In so doing, he 
proved that a frontier is still more a 
matter of imagination than geography. 
He shelled out $34 million to build an 
800-mile pipeline along the right-of- 
way from the petroleum refineries at 
Los Angeles and El Paso to the bur- 
geoning consumer areas around Tuc- 
son and Phoenix. “It seemed inevit- 
able to us,” said Russell last month, 
“that such a pipeline would one day 
be built. So we built it. We're in the 
transportation business to make mon- 
ey. Petroleum people in this case find 
it more economical to ship by pipeline 
than by rail. We simply went into the 
pipeline business.” 

Westward Ho! In many creas of US. 
railroading, particularly in the East 
and Midwest, pioneering went out of 
fashion decades ago when stodgy 
stand-pattishness set in. Never seri- 
ously threatened by this blight, the 
Southern Pacific and its western 
neighbors—the Santa Fe and the 
Union Pacific—are today in a class by 
themselves. Few other railroads any- 
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SOUTH FROM SAN FRANCISCO: 


a highway business at passenger-train speeds 


where seem to have so much of their 
growth before them. 

But there is an even more impor- 
tant reason for this. Ever since the 
Gold Rush days, the Western rail- 
roads have been able to count on the 
ceaseless shift of population from 
East to West. California, which the 
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EASTvs. WEST 


Uniil the late ‘40 s average 

annual revenues (freight only) 

for the Pennsy and the New York *7 
Central combined (black line) 

were well ahead of the combined 
freight revenues of the UP, 

SP and Santa Fe (colored line). 


Since then, the Western 7 
lines have not only forged 
ahead, but are widening 

the gap (see blowup below} 
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Southern Pacific’s tracks cover like a 
gridwork, increased in population 
53% in the decade between 1940 and 
1950. In fact, the entire belt of eight 
states stretching from Oregon to 
Louisiana in which the SP operates 
gained 34%, while the rest of the 
country gained only 11%. By 1975, the 
experts predict, California’s popula- 
tion will be 90% greater than in 1950 
The eight-state network itself will 
gain 62%, or about twice the esti- 
mated population gain for the country 
as a whole. 

To Donald Russell, it would be a 
wondrous thing if all the emigrants 
from the East rode west on his plush 
Sunset Route streamliners. But the 
fact that most of them will come by 
car, bus or plane is not at all dis- 
heartening. “Industry just naturally 
follows people,” says he, “and indus- 
try is what we're geared to serve. For 
the past 27 years, an average of one 
new industry has located along our 
tracks each day. Last year we had a 
net gain of 402, all of which now pro- 
duce carload traffic for our lines. This 
year we're averaging 1.6 new ones 
every calendar day. In a way, it’s 
phenomenal.” 

Payoff. No less phenomenal 
been the resulting increase in 
Southern Pacific’s freight revenues 
From 1936 to 1940, freight-hauling 
grossed the SP an average $172 mil- 
lion a year. In successive five-yea) 
periods, average freight revenues rose 
to $378 million and $446 million. Since 
1951, they have averaged $580 million 
annually, a 237% increase in just 15 
years. Even at that, the SP just man- 
aged to keep pace with similar gains 
scored by the Union Pacific. The far- 
roaming Santa Fe, meanwhile, raced 
well ahead on a booming 263% in- 
crease 

This western-type expansion be- 


has 
the 
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comes even more remarkable when 
compared with the growth pattern for 
the entire railroad industry. Over this 
same 15-year period, the rest of the 
U.S.’s Class 1 roads increased their 
freight revenues less than half as fast 
Even the biggest freight-haulers of 
them all—the Pennsylvania and the 
New York Central—-boosted thei 
revenues only 123°, and 131%, re- 
spectively. Until the late ‘40s, the 
Pennsy and the Central together had 
consistently rung up higher freight 
revenues than the western Big Three 
combined (see chart page 16). All 
that has been changed. In the past 
five years (including 1955), the west- 
ern roads outgained their eastern 
counterparts by a walloping $1 billion 

Growing Pains. As long as_ the 
West's population continues to grow, 
the flow of manufactured goods 
(which make up the bulk of the 
Southern Pacific’s carloadings) is also 
likely to increase. Representing 44° 
of total freight revenues, manufactur- 
ers now gross more than the SP 
brought in on its entire freight traffic 
in 1941. 

Better still, the SP’s traffic (two- 
thirds of which originates on line) is 
steadily becoming more diversified 
Another 21% of the SP’s freight dol- 
lars are accounted for by agricultural 
products, led by cotton (a $21 mii- 
lion-a-year business), wheat ($16 
million), lettuce ($16 million), and 
citrus fruits ($10 million) Canned 
goods add another $22 million, petro- 
leum products $24 million, iron and 
steel $33 million, automobile prod- 
ucts $32 million. Russell's trains also 
roll in and out of most major port 
cities on the Pacific and Gulf Coasts, 
gross another $30 million from 
port-import traffic. 

Perhaps the only real splinter in 
the Southern Pacific’s freightcar is the 
one commodity which has grown the 
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THE RIGHT TRACK 


While the Southern Pacific's total 
revenues have kept pace with its 


Western neighbors in the past four ~ 
years <i 


its profits have risen faster 
(1946 -1950= 100%) 
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lumber. Back in 1947 the 
Southern Pacific loaded only 7,570 
cars of plywood. Last year loadings 
amounted to over 39,000 cars, a siz- 
able item in the road’s $125 million-a- 
year lumber business. But in this 
prosperity has its price. For 
every three loaded cars that leave the 
Oregon country for building 
the U.S., two return 
traffic orig- 

terminates 


fastest 


case, 


lumber 
markets all ove 
empty 


Because more 


inates in Oregon than 


‘ 


there, Russell is often forced to haul a 
lot of 
pay its way 


rolling stock which does not 


SP’s 
) has 


this 
five-year operating ratio (76.3 


Largely for reason, the 


been only a shade lower than the 
76.6 average, 
erably higher than the 
and the Santa Fe’s 71.1%. But in the 
profit column, Russell has started to 
run circ les around his western neigh- 
chart) In the 


SP’s av 


national consid- 


UP’s 74.2% 


and 


bors (see past five 


years the erage net earnings 
have climbed 50°. above their 1946- 
1950 levels. The UP’s gained 31°, the 
Santa Fe's only 27 

“The $700 million we plowed into 
World War II,” 

is really paying off. I‘ 
hadn't 


ratio would have been a lot 


improvements since 
says Russell 
the money been spent, our 
operating 
lower. 
Heavy Spender. Russell, a 


member of the spend-money -to-make- 


higher, our profits a lot 


vigorous 


money school of modern-day manage- 
ment, has rung up capital expendi- 
tures averaging $100 million annually 
the Southern 
In one sense, he has had to do 
keep 


transportation 


since he took ove! 
Pacific 


so just to 


evel 
ahead of growing 
demands. Increasing 
the SP’s freight hauling capacity by 
50°) since 1946 has meant buying 47,- 
000 new Rus- 
sell is laying out some $130 million 
Included is a $34-million 
185 diesel locomotives which will in- 
crease the SP fleet to 1846 
units 


freight cars. This yea: 


order fo 
diesel 

But on the matter of diesel expendi- 
tures, Russell has been shrewdly con- 


Many big U.S 
been fully dieselized fo 


servative have 
Rus 
sell, by spreading his purchases over 
a longer period, is still less than 90°; 


dieselized. Yet 


roads 


years 


no one has ever crit- 
icized him for being behind the times 
the SP found 


locomotives 


In last year’s recession 


itself with many 


sitting 





idle during slack 
Russell 


ciated 


traffic periods Says 

I'd rather have fully depre- 
steam locomotives standing 
around than new diesels we're paying 
interest on.” 

Not that interest payments are a 
problem. A full 85% of last 
$20.8-million fixed charges was cov- 


ered by 


year's 


non-operating profit from 
land leases and investments—such as 
the 88°),-controlied Cotton Belt 
the jointly-cewned (with the 
Pacific Fruit Express 
Up From the Roadbed. This 

kicker has also permitted 
Russell to plow sizable sums back into 
his roadbed and to keep his rolling 
equipment in 


and 


UP) 


non- 
operating 


top-notch condition 


© 


job v the 
at les pe u 


of 


SP organization (often 


) order to learn all sides 


ve World 


out } vas vice 


Was I] 
president 
later he was in the 


broke 
Ten years 
driver's seat,” and 
roadblock Even 


though centralized traffx 


helped 


prompt ran into a 


control had 


; 
eed 


| SP’s freight trains along 
its track they were bogging down in 
hopel inadequate terminals. Rus- 
finished off a $4.5-million 
transform the SP’s Rose- 
(largest on the Pacifi 


gravity-type, 


sell quickly 
project to 
ville ard 
Coast) 
push-b itton 


into a modern, 
terminal 


handling 4,800 cars a day 


capable of 
He also ex- 


panded the SP’s yards at Ogden and 


MODERN SoPac STREAMLINER AND 1864 VERSION: 


from a greengrocer 8 gamble, a golden emptre 


Unlike which 


slashed mainterance programs to the 


many eastern roads, 
bone last year in order to show a half- 
way respectable profit, Russell kept 
his in high gear. “In the long run,” 
says he, “it’s cheaper. Let your equip- 
and your trackage 
run down, and it costs a lot more to 
get it back in shape again, Right now 
the Southern Pacific is in the best 
physical condition in its history from 
the subgrade and the ballast right up 
to the ties and rails. And our ratio of 
bad order cars is just a little over 1%, 
lowest of any major 


ment deteriorate 


railroad in the 
country.” 

Russell's careful attention to his 
roadbed is quite understandable. As a 
young Stanford University graduate 
(1920), he first learned his railroading 
as a timekeeper for a track gang 
building sidings in the Sierras. In en- 
suing years he switched from job to 
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El Paso 
$7 - million 
4,.200-cars-a-day yard at Houston. Last 
he embarked on still anothe 
$5.8-million yard project, which will 
increase the capacity of the SP’s 
Ore. facilities from 2,000 to 
3,500 cars a day. Other yard expan 
sions are in the offing 

Also in the 


aw ake 


and started work on a 


electronically - controlled 


summer! 


Eugene 


offing on the wide- 
Southern Pacific is an eight 
year geological exploration program 
to inventory the metallic and 
metallic mineral deposits fother than 
under 4,000,000 acres of 
SP-owned land in California, Nevada 
Utah. One of the U.S.’s largest 
landowners (its landholdings 
to the 


non- 
oil and gas) 


and 


added 
oil and mineral rights its owns 


Russell is undisputedly top 
The Southern Pacific hasn't 
rman since a0 


on 1,000,000 acres previously sold give 
it control of an area roughly the size 
of New Jersey), the Southern Pacific 
is determined to find out whether its 
Golden Empire can be as profitable 
underground as it is above 
Passengers & Pipelines. Above ground, 
as Russell himself readily 
there are still some 


immensely 


admits 

operations 
unprofitable 
despite the industrial boom. Last yea: 
the Southern Pacific piled up a huge 
$51-million 
Only the Pacific, 
dropped $53 million, was in wors¢ 
shape. But there is no easy way out 
Cutting down a 


which are 


loss hauling 


Union 


passengers 
which 


deficit 
money -losing 
trains, a painfully slow process when 
state railroad commissions control the 
decision 


passenger 


means discontinuing 


In the twelve-month period ending 
in August, Russell wheedled permis- 
sion to abandon four passenger trains 
which were losing almost $2 million 
annually. Currently he is trying to de 
rail two more. But the economies that 
result are small. Even though the SP 
has cut its passenger train mileage 
by 41% since World War II, it still 
loses 69 cents on every passenger dol- 
lar it takes in 

In Russell's growing empire, as in 
every other of the country 
passenger-hauling may never again be 
profitable. But, except for some local 


section 


trains which Russell would gladly get 


rid of, 
valuable adjunct to the SP’s booming 


passengers are considered a 


freight business 


streamliners 


The crack SP 
that rocket westward 
famed Golden State, Over- 
land and Sunset routes are good ad- 
vertising for its proud boast that the 
Southern Pacific is “a 


over its 


symbol of 
Western progress.” 

Progress, in Russell's view, mean 
offering industrial what 
service is fastest and most eco- 
“Take,” he “these 
Motors assembly plants in 
California. We haul their automobiles 
by rail or truck, or we furnish drive: 
for their own trucks.” Then he adds 
“If we could think of a way 
them through a 
we'd do that too.” 


customers 
evel 
nomical says, 
General 


grinning 


to shove pipelin« 


. ° . 
Anotuer valid symbol of western 
progress, Fred Gurley’s $1.5-billion 
Atchison, Topeka & Santa Fe, was 
also writing a new chapter on mod- 
ern-day railroading last month. To 
streamline his system before trans 
portation demands get out of hand 
Gurley was winding up construction 
on a brand-new stretch of main 
track into Dallas. Only 50 miles long, 
the cutoff when finished will repre- 
sent the biggest stretch of main track 
laid down in the U.S. in 25 years 
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BUILDING MATERIALS 


MIXED BLESSINGS 


For Lehigh Portland Ce- 
ment’s stockholders, it was a 
strange mixture: record 
earnings and a touch of dis- 
appointment. 





WHEN autumn leaves fall in runnels 
in the gutter, investors’ minds turn to 
thoughts of yearend extra dividends. 
Especially so when corporate brass 
add up the first three-quarters’ earn- 
ings and begin talking about a record 
harvest for the year. 

No exception are Lehigh Portland 
Cement’s* 5,941 common stockholders. 
At the nine-months mark, President 
Joseph S. Young announced last 
month, net hit $8 million ($4.22 a 
share), up a fat $2.5 million. With 
10° of the U.S.’s cement output in his 
pocket, Young confidently expects Le- 
high Portland to leave last year’s rec- 
ord $59.7 million sales far behind this 
year. Full-year earnings, he predicted, 
may well top $5.25 a share, up at least 
25% over the record-breaking $4.18 
a share earned last year. 

Remembering how last year’s rec- 
ord earnings had produced a one- 
third increase in dividends, to $1.60, 
Lehigh Port!and’s stockholders hope- 
fully anticipated more of the same, or 
at least a yearend “extra” dividend. 
But Young quickly dashed their 
hopes. His eye was on the expected 
decline in construction in 1956 and 
the recent buildup in the industry's 
kiln capacity (Fores, Nov. 15). “I can 
tell you this,” said he. “There will be 
no extra dividend this year.” 


AUTOS 


THE ROAD BACK 


In holding dividend payout 

to a cautious 50% of earn- 

ings, Chrysler's directors 

have served notice that they 

intend to plow profits back 

into the business to keep on 
the upward path. 


Ever since Chrysler Corp.t brought 
out its sweeping new “Forward Look” 
cars a year ago, both Detroit and 
Wall Street have agreed that Chrysler 


*Traded NYSE. Price range high, 
7414; low, 53'4. Dividend (1 ) Indi- 
cated 1955 payout: $1.60. Ticker symbol: LPT 


?'Traded NYSE. Price range (1955): high, 
90"; low, 66%. Dividend (1 ) 50. Indi- 
cated 1955 payout: $4.00. Ticker symbol: C 
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Shares of market in first 





FORD 


—1954 — 


was on the road back. The question 
was—how much had President Lester 
Lum (“Tex”) Colbert recovered of 
the ground Chrysler had lost after 
having been squeezed to barely half 
its prewar share of the market? Last 
month Wall Street got its answer, and 
it was good news for bulls on Chrys- 
ler. At the nine months mark, the 
Number Three automaker had bitten 
off 17.4% of the total U.S. auto mar- 
ket, up 4 points from dismal 1954 

Balance Sheet. It was obviously a 
powerful reversal. Last year Chrysler 
had suffered the first serious deficit in 
its 3l-year history, running $12 mil- 
lion in the red during the third quar- 
ter. This year the balance sheet told a 
different story. Despite a $105-million 
drop in defense business, sales swelled 
a full $1 billion to $2,466,000,000 
Earnings rose to $8.11 a share, the 
best nine months showing since the 
$12.09 of 1950. 

It was a showing that had bulls on 
Chrysler cheering from the side lines 
But on Wall Street there were still a 
few reservations. As yet, Chrysler is 
short of Colbert’s sworn aim to get 
20% of the market “and go on from 
there.” With 17.4% of the market, 
Chrysler was still 5 points below its 
ranking in 1947 when it tied with Ford 


PLYMOUTH’S MANSFIELD: 
an impressive showing 


= . 
CHRYSLER 


50.8% 


1955 


Moreover, Wall 
Streeters are quick to point out that 


for second place 
practically all of Chrysler's 1955 gain 
was chipped off Ford’s share of the 
market: General Motors still holds a 
shade than 50° of the total 
of cars sold in the U.S. (see 
With the independents already 
of the 
market, the Big Three can gain hence- 
forth only at the expense of one an 
other. All Ford is hardly 
likely to take its loss lying down 

Best Seller. But even the most skep 
tical Wall Streeter admits that Chrys 
ler is definitely back 
They were especially 
the showing of 


more 
number 
chart) 

squeezed down to less than 5% 


agree that 


in the running 
impressed by 
John P. Mansfield’s 
Plymouth Division. While Ford 
Chevrolet were slugging it out for first 


and 


spot among the low-priced cars 
Mansfield doubled Plymouth’s regis 
515.569 in the 
Plymouth, only 


one out of every eight lowest-priced 


tration to first 


months 


nine 
which sold 
cars last year, sold better than one in 
six this year “Now,” Jack 
Mansfield, “watch us go from here.” 
However Chrysler fared in its drive 
to cut into the GM and Ford markets 
last month one thing was sure 


says 


Chrys- 
ler learned a lesson when Ford pushed 
The 


that it takes huge amounts of capital 


it out of second place lesson 
to keep going in the no-holds-barred 
battle for While Ford was 
pouring $1.6 billion into brick, morta 
and machinery in the afte: 
World War II, Chrysler spent only 
$600 million, paid out 80°, of earnings 
to stockholders from 1950 to 1954 
Plowback after 
stockholders about the good earnings 
showing, Chrysler directors voted an 
dividend of $1. But they left 
the regula: payment un- 


auto sales 


years 


Last month telling 


extra 
quarterly 
changed at 75c. In paying out just 
50% of profits, Chrysler was being less 
generous than usual with stockholders 
and they learned Shortly 
afterwards, Tex Colbert revealed the 
details of a $1-billion expansion pro 
gram make Chrysler's 
plants competitive with those of its 
more fully integrated rivals. It was a 
demonstration of the truth of an old 
Street saw: “You can’t eat your divi- 
dend cake and have it for growth too.’ 


soon why 


intended to 





AIRLINES 


TROUBLESOME 
TRUNK 


For a man who long ago re- 
nounced bigness, Western 
Air Lines’ Terrell Drink- 
water is certainly throwing 
his weight around. 


WuHen aggressive young Terrell Croft 
Drinkwater, 39, took over the con- 
trols of Los Angeles-based Western 
Air Lines* back in 1947, Western was 
hedge-hopping financial disaster. Its 
working capital had been thoroughly 
depleted by overenthusiastic postwar 
expansion. Western had also piled up 
$1 million in deficits for 
running, was no 


two years 
more than a 
nose-wheel away from almost certain 
bankruptcy 

In an attempt to pull Western out 
of its nose dive, Drinkwater cancelled 
Western's grandiose plans to extend 
its routes to such outposts as Hono- 
lulu, Chicago and Dallas. A _ short 
time later, he laid off half of West- 
ern’s personnel and stopped serving 
free meals to its passengers aloft. Still 
hard pressed, he sold Western’s Den- 
ver-to-Los Angeles route to United 
Air Lines for $3,750,000 

Pruning paid off. Within a 
Western was modestly but 
ably in the black. It has been ringing 
up steady profits ever since 

Reappraisal, Profits notwithstand- 
ing, Drinkwater has never 
that overexpansion 
his airline 


and 


year, 
comfort- 


forgotten 
almost wrecked 
He never tires of remind- 
that Western has no 
ambition to become a “major” trunk, 
like many of its competitors. Instead 
of spreading the line all over the map, 
Drinkwater decided to concentrate on 
serving his own restricted area with 
a main line from Seattle to Los An- 
geles 


ing associates 


The West itself, however, is a vast 
chunk of Big, 
hungry transcontinental 
American 


territory passenger- 
outfits like 
United and TWA roam all 
over it. But if any big carriers thereby 
assumed that little $23-million West- 
ern was too small to worry about, 
they overlooked Drinkwater’s aver- 
sion to being pushed around. By last 
month, Drinkwater was doing a little 
shoving himself 

The Civil Aeronautics Board, sift- 
ing through various route applications 
that have been gathering dust in 
Washington for years, came across 
Drinkwater’s request for a route run- 
ning from San Francisco to Denver. 

*Traded NYSE. Price range (1955): high, 

%4: low, 16. Dividend (1954): 60c. Indi- 


cated 1955 per 60c plus two l5c-extras 
Ticker symbo wsx 
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WESTERN’S DRINKWATER: 


champagne was better 


Without further 


request was 


ceremony, Western’s 
granted 

Drinkwater needed no further prod- 
ding. The authorization that 
Western will shot at an 
extremely traffic 


It will also once again be able 


means 
now get a 
lucrative east-west 
market 
to test its competitive skill against its 
bitterest rival, United Air Lines 
Fancy & Fact. Wistfully recalling that 
Western long ago 
to become a ‘ 


President 


renounced its aim 
major” carrier, United’s 
William A 
good reason to 


acting like one 


Patterson has 
wish it would stop 
Last year Drinkwater 
put a $5-million fleet of DC-6Bs into 
“Cal- 
flights replete with gourmet 


service and inaugurated deluxe 
ifornia 


meals, orchids and champagne. 


United's worried West Coast passen- 
ger agents scrambled for an antidote 


SUPER SERVICE: 
also cigars and orchids 


vin rosé. But in what soon became 
known in the industry as The Battle 
cf the Bottle, champagne won a clear- 
cut victory. 

Although Western’s annual reve- 
nues are only about one-eighth the 
size of United’s, Drinkwater has been 
putting on one of the most startling 
fiscal performances ever seen in the 
industry. While in 1955’s first nine 
months United rang up highly re- 
spectable increases in revenues (21%) 
and profits (19%), Western was flying 
much higher. On a 29% increase in 
revenues, to $23.1 million, it pocketed 
a $1.6 million profit—58% more than a 
year ago and highest in the line’s his- 
tory 

Worse yet, from United’s viewpoint, 
Western is getting ready, thanks to 
the CAB decision, to uncork its highly 
successful promotional weapons in the 
east-west passenger market as well. 
To his worried competitors, Drink- 
water's 1947 renunciation of bigness 
seemed less convincing than ever 
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BRICK BY BRICK 


Though practically a Siamese 

twin to the rough-and-tumble 

steel business, Earl Garber’s 

Harbison-Walker  Refracto- 

ries enjoys a quiet stability 
all its own. 


For Earl Augustus Garber, 62, there 
was nothing mild about the 1954 re- 
cession. By midyear his Harbison- 
Walker Refractories Co.* was selling 
its heat-resisting bricks for lining 
blast furnaces at an annual rate of 
barely $50 million, a hair-raising let- 
down from the $80-million-a-year 
clip Harbison-Walker had set a year 
earlier. Pittsburgh's Harbison-Walk- 
er had been a victim of the sharp 
24% slump in the steel industry, 
which normally takes two-thirds of 
its output.T 

Snapback. Last month, with the 
same inexorable logic, the steel indus- 
try’s amazing snapback had carried 
Harbison-Walker along with it. Bol- 
stered by a 7% price boost, the na- 
tion's largest manufacturer of refrac- 
tory materials (25% of total output) 
reported nine-month sales of $58.5 
million, the highest sales in its 53-year 
history. Wall Streeters were predict- 
ing record profits of better than $5 a 

*Traded NYSE. Price range (1955) 
51'4; low, 38. Dividend (1954): $2 


stock. Indicated 1955 payout: §2 
in stock. Ticker symbol: HKM 


high. 
lus 3% in 
plus 3% 


‘Other major customers 
paper, 
dustries 


ceramics, sugar, 
chemical, oi], gas and cement in- 
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BRICKMAKER GARBER: 
up from a fall without a shock 


share, part of which President Garber 
had already passed along to stock- 
holders in the form of a dividend 
boost from a $2 to a $2.50 annual rate 

Obviously what was good for steel 
was good for Harbison-Walker. But 
if Earl Garber had been worried by 
last year’s sales slump, 
Walker’s 5,900 common stockholders 
hardly felt the shock. A similar $20 
million, 26% fall in sales would have 
bogged many another business deeply 
in the red. Yet Harbison-Walker’s 
profits had fallen only 25% to $4.5 
million. Though it had operated at as 
low as 60°% of capacity during part of 
the year, the company earned a solid 
8% on stockholders’ equity. More- 
over, cash flowed into the company’s 
treasury, bolstered by the company’s 
hefty depletion and depreciation al- 
lowances, at the rate of $12 million, 
down only $2 million from 
1953 

Even Keel. Once again Harbison- 
Walker had demonstrated the stabil- 
ity that has made it almost a legend 
in the steel industry, where dizzy ups 
and downs are part of the normal haz- 
ards of doing business. “There is,” 
says one steel specialist among Wall 
Street’s security analysts, “only one 
thing that sets Harbison-Walker apart 
from the steel business, and that’s its 
remarkable steadiness of earnings and 
profit margins.” 

Even during the dismal Thirties, 
when such great and good customers 
as U.S. Steel were mired seemingly 
hopelessly in red ink, Harbison- 
Walker never failed to turn a profit, 
has passed only one dividend (in 
1933) during the many ups and 
downs of the past 45 years. 

Unlike its famed steel-making cus- 
tomers, refractory manufacturers like 


Harbison- 


reco! d 
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Harbison-Walker and its major com- 
petitor, General Refractories, have re- 
markably little overhead. When cus- 
tomers stop buying bricks, costs at the 
company’s 35 plants can be cut al- 
most proportionately. Despite wars, 
strikes, recessions and government 
price-fixing, Harbison-Walker’s oper- 
ating profit margins have _ rarely 
dropped below a solid 25c on the 
sales dollar. The lowest postwar mar- 


gin was 21.7c in 1946; the highest, 





RUNNING MATES 


1947-49 average sales = 100% 


Harbison -Walker's SALES (colored 
line) are closely tied to steel’s* 
(black line). . 








| * Average four largest steelmakers 
U.S., Bethlehem, 1&1, Republic 
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mar gins 


but the refractories maker has 
enjoyed higher and more stable 
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27.9¢ in 1950 
solid 24.8c 
Harbison-Walker has another big 
advantage in an era when tax-saving 
has almost as important a 
part of alert management as sales- 
building. Because it owns its raw ma- 


Last year it was a still 


become 


terial deposits of fireclay, silica rock 
and Harbison-Walker is 
permitted depletion allowances, and 
has been able to deduct as much as 
13c on every sales dollar from its tax- 
able profits for depletion and depre- 
ciation. By plowing back half of prof- 
its plus the cash produced by these 
tax-free deductions, Garber has been 
able to pay for his $65-million expan- 
sion and modernization program 
without diluting the common stock or 


magnesite, 


Re ce ntly 
than $10 


going debt 
funded 


million 


deeply nto 


debt stood at less 
But 
know 


Walker's 
easy -Zoing 


Integration 
itors well 


as envious compet 
there is more to 
the 


business 


Harbison than 


stability 
nature of its 
General Refractories, 
the market makes it 
Walke1 


come 


whose 20 of 
second only to 


Harbison has never in recent 


years within six points of 
Harbison-Walker’s fat profit margins 
A smaller competitor, St 


lede-Christy, was 


Louis’ Lac 
losing money at the 
time it was taken last 
by Thomas M Evans’ H.K 
Company 
Harbison-Walke: 


more than mere 


ovel yeal 


Porte 


however has 
size in its favor. For 
freight major 
bulky bricks 
do not handicap Harbison-Walker, no 
matter it does Its 35 
plants are too wv trategical 
More 


thoroughly 


one thing charges ) 


cost item for reftiactory 


where business 
and 
ly located for that to happen 
Harbison Walker Is 
integrated from its 
final 


idely 


over, 


15 clay de posits to 
Unlike 


not’ have 


manutacture several 


competitors, it does to buy 
raw materials on the outside 

Too Busy With the teel 
and its refractory supplie: 
the end of their alltime 
there was last month 
small fly in Earl 
His steel-making 


ing their furnaces 


industry 
nearing 
record yeal 
only one 
Garbe ! 


custome! 


very 
unguent 
are push 
hard to wring max 
imum production for a clamoring 
market, and production men are 
hut 


for relining. Says one 


re 
luctant to down their furnaces 
Pitt burgh rm 
A litth 
steel, if it comes next yea! 
us. It'll make it 


tomers to shut down th 


fractories executive letup in 


von t hurt 
easier for the cus 
furnaces 
lor repall 
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Bleck bers show everage of 100 lergest U.S. miy. cor 
perations. Shaded bors show (left) 5 year overage return 
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12-MontTH Resutts 
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return on 


equity growth, 0.1% 
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OIL 


GUSHER 


Seventy-three-year-old Jersey 
Standard is still a growing 
concern—with $1.1 billion 
and 196 million shareholders 
scheduled for next year. 


LAST month in 


Manhattan, gray- 
florid-faced Eugene Holman 
board chairman of the giant Standard 
Oil Co. (New Jersey),* strode to the 
head of the 20-foot inlaid-leather table 
in the company’s green-carpeted board 
room to make an important announce- 
ment 


haired 


Jersey 
Standard and its subsidiaries, said he 
will spend a whopping $1.1 billion? 
next on expansion, the largest 
capital outlay in oil industry history 
Some 85° of it is tabbed for expan- 
sion in production, refining and mar- 
keting in the western hemisphere, 43% 
in the U.S. alone. The rest will be put 
to work in Europe and North Africa 

Big Plans 
try,’ Holman explained 


to assembled newsmen 


yea! 


“We're a growth indus- 
“World-wide 
use of petroleum products is growing 
rapidly as more and more countries 
progress towards higher standards of 
living.” Currently the non-Communist 
world is consuming 14 million barrels 
of oil a day. Next year it is expected to 
need 5° more, and Jersey Standard 
intends to provide its share 

Already Standard, which 
operates through consolidated affiliates 


Jer sey 


Traded NYSE. Price range 1955): high 
146'4; low, 106%. Dividend (1954) : $4.55. Indi 
cated 1955 payout: $5. Ticker symbol: J 


Even higher 
Telephone & 
General Motor 


1955 records set by American 
Telegraph ($1.13 billion) and 
($1.112 billion) 


JERSEY STANDARD’S HOLMAN: 
Wall Street was rocked on its heels 


ucn a Humble Oi 
than 50° 


in which it holds 
and non- 
like Ara- 


bian American Oil, in which it owns 


nore interest 


consolidated joint ventures 
half interest or less, is the world’s 
large L ol 


| company. Last year its pro- 


ducing, refining and marketing opera- 
tions piled up total gross revenues of 
$5.7 billion, produced 17°% of the fre: 
world’s crude oil and an even larger 
share of its refined products 

In addition to the $1.1 billion it will 
itself, Jersey Standard will also 
contribute $100 million to be spent by 
These 
will bring to nearly $9 
total sum Jersey Standard 
has spent on expanding operations 
since the end of World War II. Holman 
apparently is little worried by unset- 
tled world “Our 


job,” says he, “is to supply our cus- 


spend 


its nonconsolidated companies 
new outlays 


billion the 


conditions primary 


THE GOLDEN TWENTY 
These ore the U. S$. corporations with 
the lergest number of shares of com- 
mon stock in public hands: 








Pee ea i 
eee 


: 
Pe 


13,680,471 
'3.167,.754 


: 


ith oil 


economile 


tomers W To do that we have to 


take 
risks wherever we go.” 

No. 2 Spot Jer- 
sey Standard made still more news. As 
the mor 


political, and social 


Earlier last month 


th opened, Holman announced 
unprecedented third-quarte: earnings 
of $523 million up from $438 the yea 
before. A fe weeks later, he dryly 
ced that the Jersey Standard 
65,435,474 out 


stock 


annou! 
intended to split its 


standings shares of common 


| Street's inside dope ters 
{i grandiose rumors 


their 


hoped ior a re 


were 
heels. At best 
*petit on oft 


bach on 
the y nad 


1951's two-for-one 


rocked 


split, with the in- 
that 
approved, 
196,306,422 
into 


creased market interest would 
stockholders 


Standard, with 


itstanding, will 


mean. If its 
Jersey 


sha ‘ ‘ move 
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GROWTH POWER 
Block bers show average of 100 largest U.S. mig. cor- 


poretions Shaded bors show (left) 5-year average return 
on stockholders’ equity, (right) Syeer increar« in equity 








12~Montu Resutts: 
13.4% ; 


LATEST 
equity, 


return o7 
equity growth, 11.4% 


second place, behind General Moto: 
as the U.S. corporation with the largest 
number of shares in the public’s hand 
(for runners up, see table) 


CAMOUFLAGE 


In corporate reports, as in 

anything else, appearance 

sometimes belie _ realities. 

Case in point: Superior Oil's 
recent annual, 


In making out his fiscal yearend r« 
stockholders, Superior Oi! 
(Calif.) Company’s* President How 
ard B. Keck faced a tricky task: issu 
ing fairly good news that, on the face ol 
it, looked like bad 
fact that gross revenues had risen 4° 
$80.5 million, 
added a less agreeable figure 
$8.04, 
$24.54 last year and the worst showin 
ince 1946, when Superior Oil earned 
$4.36 
Plowback 
perior Oil was doing far 
the bald figures 
It had, in effect 
earnings tor 
Keck 
drilling 


port to 


To the agreeablk 


to a record there was 
earning 
down fron 


per share of only 


Actually, however, Su 
better than 
seemed to indicat 
sacrificed immediat« 
the sake of growth. Last 
undertook the 


‘ xploration 


yeal greatest 


and program WU 
And, in keep 
ing with his cautious policy, he wrote 
off the 


years income 


Superior Oil’s history 
entire cost against the current 
instead of amortizing it 
gradually 

In the past, this policy nas had a big 
payoff: fo Superior Oil has 
paid federal income 
taxes; for the past three years, it ha 


years 


only nominal 


*Traded NYSE. Price range (1955) 
1040; low, 740. Dividend (1954) 
F ‘Ca 


high 
$2. Indicated 
1955 payout: $3. Ticker symbol: SOC 
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paid none at all 

Last year, the thing that kept the 
tax collector away—a $5.8-million in- 
crease in intangible drilling costs, to 
$28.2 million—also produced some big 
future moneymakers: the equivalent 
f 226 new producing wells. Altogeth- 
er Keck spent a record $61.6 million 
on his old and new properties, $16.5 
million more than in 1954 

Few holders of Superior Oil’s high- 
priced common (recent quote: $805), 
which often gyrates 15 or 20 points at 
a crack, were likely to worry. Having 
invested their money in an issue that 
yields only 3% they are obviously 
much interested in dividend 
coverage than growth 

Production Pace. From all signs, 
Keck seems to be providing them with 
plenty of the latter. In the last fiscal 
year (ended August 31), Superior 
Oil’s crude production rose 5.3% to 
22.4 million barrels. Natural gas pro- 
duction was up from a daily average 
of 178 million cubic feet in fiscal 1954 
to a record 194 million cubic feet. By 
June, Keck expects to be producing 
143 million cubic feet of gas a day, and 
looks ahead to a $21 million increase in 
gross from dry and liquid gas produc- 
tion in fiscal 1956. Even more impor- 
tant than production, however, is the 
aggressive pace Keck has set in ac- 
quiring and exploring new properties 

Before Keck’s report was issued the 
common five points, dropped 
back again once the news was out 


less 


rose 


TOBACCO 


BUSINESS AS 
USUAL 


Medical reports notwith- 
standing, cigarette makers 
are still promoting eye- 
catching financial headlines 


Cancer scare? As far as its balance 
sheets are concerned, the much-ma- 
ligned cigarette industry behaves as 
if it never heard of cancer. While the 
dour accusations of nicotine 
still echoed across the nation last 
month, the Big Five tobacconists were 
mailing out third-quarter reports that 
seemed to prove one thing: shrewd 
merchandising and eye-catching pro- 
motion are more than a match for 
medical headlines. American Tobacco, 
Reynolds, Liggett & Myers, Philip 
Morris and Lorilla: . together lit up a 
king-sized $110-million net profit, 
14% more than they collected a year 
ago. 

Beneath the surface, however, there 
was more than one cough in this car- 
load of cash. The three biggest ciga- 


critics 
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<i 
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a 


a 
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: 


STEMMING LEAP: 


in a carload of cash, a cough 


rette-makers, to be sure, were doing 
well. Reynolds boosted its profits 19“ 
to $41 million. American's earnings 
21%, to $38.4 million. The pail 
were well on their way toward ring- 
ing up the best profits in history. Even 
Liggett & Myers, a laggard in recent 
years, nudged its earnings up 14%, to 
$18.7 million, best showing since 1950 
Laggards. But on the other end of 
the lineup, Philip Morris and Loril- 
lard were in trouble. Philip Morris’ 
profits fell 7% to $8.3 million (its low 


rose 


THE RICH GET 
RICHER 


Net profits (1946 - 50 


- 


100%) . 74 





in tobacco this year... 


Se 


... the poor get poorer 














est net since 1947), Lorillard’s a jar 
to $4.1 million (the 
earnings it has shown since 1946). In 
the fierce 
battle for 
blowing 


ring 27 lowest 
never-ending promotional 
customers, the giants were 
smoke thei: 


rings around 


smaller rivals 

American, with fast-selling Lucky 
Strike Pall Mall in its arsenal, 
easily brushed off the stiffening com- 
petition offered its Herbert Tareyton 
brand, 


and 


and raised its 
sales 10 to a 


nine-months 
$883 million 
An increase in the price of king-sized 
Pall Malls last April helped. Similar 

ly, Liggett & Myers was able to cash 
in handsomely 


record 


on a pric e increase in 
its king-sized Chesterfields 
Reynolds, still getting tremendous 
mileage out of Camels, had cleverly 
promoted its filter-tip Winstons into 
the fastest-growing brand in_ the 
country 


while 


Catching Up. Lorillard was working 
hard just to catch up 
of Old Golds, Kents 
lesser brands were about the same as 
($175 million), but 

were cutting deep 
Philip Morris, which 
scrapped its drab brown package for 
to help reverse a 
nine drop of 6° (to 
$204 still another ex 
pensive promotion job on its hands 
Its Marlboros 
an also-ran in the popula: 
tertip market 


Combined sales 
and its host of 


a year ago heavy 


adverti ing costs 
into its earnings 
a brighte: model 
months sales 
million) had 
never much more than 
priced fil 
are being dre ssed up in 
fierce 


Herbert 


a crush-proof package for the 
battle Winstons 
Tareytons 


against and 


‘Cancer? Sure it scared the indus 
but basically 
battling each other to worry 
observed one Wall Streete: 
month In this that 
than 


try a bit these boys ar 
too bus' 
for long 
last 


Dusiness 


sort of thing is nothing 


moré 


business as usual 


AUTO RENTAL 


PROFITABLE 
SWITCH 


Faced with declining earn- 

ings, the directors of Om- 

nibus Corp, pulled out of 

the bus business and found 

a new use for their capital. 

Result: earnings up 800% 
in five years. 





A RECURRENT controversy in the finan 
worl ld 


declining, but 


cial involves the 
still 


Should the directors hang on 


problem of 
profitable busi 
nesses 
to the traditional business so long as 
they can squeeze a small profit from 
it? Or 
company as a pool of capital to be 
switched into different uses when the 


hould management regard the 





old products no ionger return good 


profits to stockholders? 

Faced with this 
years ago, the maragement of The 
(then known as 
the Omnibus Corp.) decided to make 
Their New York and 


Chicago bus lines were, it is true, still 


situation three 


Hertz Corporation 


a major switch 


yielding a profit 3ut in the preced- 
company had 


stockholders’ 


ing three years the 


earned barely 4% on 
equity 

Buyer & Seller, For $10.3 million 
Omnibus sold its Chicago properties 
to the Chicago Transit Authority. In- 
stead of liquidating the parent con- 
cern, they used part of the money to 
pay off their preferred stock, then be- 
gan looking around for a 
both thei: 
transportation know-how 


busi- 

and 
would be 
Within a year they found what 
the fast 


business 


new 


ness where capital 
useful 
they were looking for grow- 


ing auto rental General 


Motor bs 


the business in the first 


which never wanted to be in 
sold 
them its Hertz auto rental system for 
$10.8 reflect the 
the directors changed the 
name to The Hertz Corp 
For Hertz Director John Hertz, the 
acquisition was a kind of 
ing. He had given his 
rental system and dropped a cool $1 
million trying to get it rolling in 1942 
with 


place 
million. To change, 


company ’s 


homecom- 


name to the 


taxicab-type automobiles as a 
ide line to his Yellow Cab Company 
of Chicago. General Motors picked up 
Hertz as part of a package deal in 
1944 
of founde 
verted to 


but left the business in charge 
Walter 


conventional 


Jacobs who con- 


type autos, 
turned a neat $2.5-million 
GM in 1952 
Boom. In the 
burned his 


profit for 


years after Hertz 
rental 


turned the corner. 


fingers, the auto 


business suddenly 
Last 
$130 million to rent cars and trucks in 
the U.S. Hertz’ 600 outlets, 35 of them 
company the 
pany $21.7 million in gross revenues 
Hertz stockholders had good 
to be pleased. “Our 14,000 and 
16,000 ‘rucks,” says Walter Jacobs 
now president of Hertz Corp., “just 
can't keep up with the demand. We 
are just underway.” In the 
first nine months of this year 
were up 86°), and earnings doubled 
from 68c a share to $1.38. In part these 
gains were a result of the company’s 


year 3.5 million customers paid 


owned, returned com- 
reason 


cars 


getting 


sales 


Thus when 
Hertz sold its last bus holdings, Man- 
hattan’s Fifth Avenue Coach Co 
yeatl 


all-out expansion policy 


, last 
the proceeds were used to buy 
up several additional vehicle renting 


businesses 


*Traded NYSE. Price range (1955): high. 
59%; low, 35. Dividend (1954): $1. Indicated 
1955 payout: $1.60. Ticker symbol: HRZ 


HERTZ’S WALTER JACOBS: 
GM wanted out 


The 
bee! ‘ ( to the 
field 
busin S in truck 
have 
tax advantage ol 
(the rental fee 


come tor tax 


moreover, has not 
auto renting 
growing part of the 

Many 
that the 
renting truck fleets 


de duc tible 


rentals 
truck operator found 
Irom in- 
purposes) offers them a 
wa to conserve capital 

But Hertz and Jacobs 


an eq ially 


Alliance feel 


there big future in pas 
Many of the 
and rail 
they 


just ) 


senger auto renting 
Hertz istome! are all 
when 
destination If 


ol the driving 


traveler who need a cal 
reach thei 
public says Jacobs 
‘can be converted to trains and plane 

with them at 
thei: 


ness W 


ented cars waiting for 


destination, the rent-a-car busi 


ould increase many times over 


TARGET—A CRUCIAL 5%: 


an invitation to the Diners’ Club 


As an inducement 
ized a service in 
junction with the Union Pacific Rail- 
road and United Airlines. He has also 
extended credit facilities to the 200,- 
000 card-bearing 
Diners’ Club 
“We in Hertz,” Jacobs said recently, 
pointing to sales and earnings gains, 


Jacobs has organ- 


reservation con- 


members of the 


“believe we have a good business to- 
day.” Stockholders, that the 
switch from buses to vehicle renting 
had 800% to $2.3 
million in five years, were inclined to 
agree 


aware 


boosted earnings 


BANKING 


23 WALL STREET 


When the head man of J. P. 
Morgan & Co. makes a pub- 
lic speech, Wall Streeters sit 
up and take notice. Doubly 
so when he talks about money. 


One day 60 years ago the famed jour- 
nalist Lincoln Steffens almost disrupted 
business at J. P. Morgan & Co.* Then 
a cub reporter, Steffens walked up to 
uncluttered desk of J. P. (fo: 
John Pierpont) Morgan the Elder and 
boldly asked the crusty old autocrat a 
When 


initial 


the big 


question for his 
Morgan 

hock, he 
by talking with the young reporte1 


newspapel! 
recovered from the 


surprised his subordinate 


gut such interviews were rare. Un 
der both of Morgan the Elder's im 
mediate successorst, the House of Mor- 
take a stiff-necked 


bur geoning art ol 


gan continued to 
approach to the 
public relations. Even when a genera- 
tion of demagogues took advantage of 
their silence to lay most of the ills of 
the Thirties at the austere doors of 23 
Wall Street, this reticence continued 


New Look. Last month Henry Clay 
Alexander, 53, Tennessee-born lawye1 
chairman of J. P. Morgan 
gave more than one Wall Streeter the 
that at things 
were changing in the venerable old 
bank 


power and influence, the firm’s chai 


and new 


impression least some 


In the era of Morgan’s greatest 
men rarely voiced their opinions pub- 


licly this 
Chairman 


Tossing aside tradition, 
Alexander last 
month and delivered a speech before 
the New York Chamber of Commerce 
on a subject close to every banker's 
heart 


stood up 


inflation and the credit situa 


Price 
Dividend 
Indicated 1955 payot 


*Traded over-the-counter 
(1955 high, 317; low, 265 
$10 plus 20 stock 
$10 


JP. Morgan the Younger (Chairman, 1913 
1943): George Whitney (1943-1955) 


Forpes, pecemMBer 1, 1955 





tion. The inflation danger, said Alex- 
ander, was no longer great enough to 
justify further curbs on credit. “For 
the moment,” said he, “money is dear 
enough and tight enough.” 

The audience of 500 businessmen, 
brokers, bankers and reporters listen- 
ed with obvious interest, for J. P. Mor- 
gan & Co. has lost none of its 
reputation among moneymen for hav- 
ing a feel for the subtle ebb and flow 
of the world’s money supply. But many 
of the audience had an even more in- 
triguing question on their minds. Was 
Alexander going to take the Morgan 
bank off its pedestal and go looking 
aggressively for business the way most 
of its commercial banking competitors 
do? 

Prestige. In many respects, J. P 
Morgan & Co. has never had to go out 
after business; business just came to it 
On its closely-guarded customer ros- 
such glittering corporate 
names as du Pont, Consolidated Edi- 
son, Bowater Paper, General Motors 
Alexander sits on the General Mo- 
Board of Directors and on the 
boards of such other giant corporations 
as American Viscose, Standard Brands 
and Johns-Mansville. Its deposits 
moreover, have grown 21° since the 
war, an expansion that has easily kept 
pace even with that of bigger banks 
such as First National City and Chase 
Manhattan, which, unlike Morgan 
have grown partly through mergers 

But for all its prestige and influence 
J. P. Morgan & Co. is not a big bank 
It stands somewhere between 20th and 
30th on the list of the biggest U.S 
banks. Its deposits totaled $745 mil- 
lion at the end of 1954, relatively small 
potatoes in terms of Chase Manhattan's 
$6,712 million or First National City’s 
$6,175 million 

Partly, the Morgan bank is small 
because it has chosen to be small. In 
when its 


ter are 


tors’ 


an era have 
learned to use such unfamiliar weap- 
ons as the singing jingle and the TV 
commercial, the Morgan bank has 
continued to pick and choose its cus- 
tomers. Alexander says the bank 
serves “less than 1000 customers.” It 
frankly prefers to limit the number of 
its accounts so that its 72 officers and 
700 staff can give each of 
them personal attention. Even its 
stockholder list is relatively small and 
exclusive. Though its are 
traded over-the-counter and quoted 
in daily papers, J. P. Morgan & Co. has 
only 1,800 stockholders. Their average 
holding is worth better than $50,uu0. 

Break with Tradition. If J. P. Morgan 
& Co. is planning some gradual changes 
in its take-it-or-leave-it attitude to- 
ward customers, Henry Clay Alexan- 
der is an obvious choice to carry them 
out. For Alexander is steeped in the 
Morgan tradition, yet outside of it. He 


competitors 


members 


shares 
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MORGAN THE ELDER: 
wmterviews were rare 
is a veteran of 16 years at 23 Wall St 
But unlike the two Morgans and re 
Whitney 


was neither a caree 


tiring Chairman George 


Alexande1 man 


in the old firm nor the son of a part 


ner, nor even the son of a rich man 
He was born in quiet Murfreesboro 
Tennessee, the son of a grain and feed 
merchant 


Alexande: 


of younger Morgan men trained under 


and the new generation 
him have already given unmistakable 
evidence of a willingness to go after 
But those who know Alex 
best do not think there will be 
any radical changes at the House of 
Morgan. No expects the staid 
premises at 23 Wall Street to blossom 
out with neon signs or advertisements 


business 


ande! 


one 


Morgan is strict 
ly a commercial bank 


soliciting customers 


and intends to 


CHAIRMAN ALEXANDER: 


some things are changing 


remain Nor is J. P. Morgan & 
Co. likely to go in for branch banking 
or the big-scale mergers of the kind 

Alex- 
Morgan 
I have,” 


that have helped its rivals grow 
ander likes to think of J. P 
& Co asa 
he, “no experience with bank mergers 

and I don't 
any.” 


small bank.” says 


ward to having 


look for 


STEEL 


INLAND STEPS 
OUT 


Non-conforming Inland 

Steel, which made _ record 

profits in the midst of the 

1954 recession, is continuing 

to cash in on its peculiar ad- 
vantages. 


INLAND Steet Co which 


working it Vay into an 


had been 
expansion 
program at i ground-cove ring but 
unspectacular trot, last month in 
creased the pace to a Presi 


dent Josep! I 
that 


fallop 
Bloch 3 


im the next three veal 


announced 
Inland 
will lay out some $260 million tor ex 
much again as the 
nad 


pansion ilrmmost a 
$280 million Inland 
the whole last ds 


pent during 
Blox k 


ingle ‘ X pat 
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gram—biggest ion effort 
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the Korea build 


acros ine board 


up—call for an 
Increanm in every 
thing trom ors 


facilitic Ihe 


deposit finishing 


major item, a 15°; in 
crease in ingot capacity to six million 
firmly entrench In 
land as the U.S No. 7 
Much of the 
panding iron ore 
land's 1200-acre at Cyru 
Eaton rich, $53-million Steep Rock 


Also included is a 19 
story Chicago sk‘ 


tons a yeal will 
teel producer 
money will go into ex 
production in In 


conce ion 


Ontario mings 
scraper to serve as 
Inland office of the few 
major busine buildings to go up in 
the Windy City in The 
big, new expar unlike 
dilution in stockhold 

Block expects to pay for 
vith ca h from plowed back 


and depre« 


nome one 
recent yea! 
ion program 1 
ly to cause an 
equit 
most ot it 
earnings iation deductions 
the balance with bor 
Obviously I 
Joe Block 
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hare the 
that in the 


teel capacity 


view Say 
next decade 
will have to be 


expanded at a rate somewhere be 


and 1 


each yea! Obviously 


tween 2.) million million ton 
uch a program 
as ours indicates our confidence in the 


future of our country, the Chicago 
area and the 


Block 


teel industry 
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INLAND'S BLOCK: 


at home, a strategic spot 


year, when 
every steelmaker, big and 
suffered 


sons all his own, Last 
virtually 
small, more or less serious 
orders for steel, medium- 
sized ($416 million) Inland turned in 
the best performance in its history 
Not only did Inland 
average 96.2°, of capacity, against 
71.1% for the industry, but Block 
boldly began boosting Inland’s capac- 
ity by an additional 300,000 tons, ad- 
vancing the company’s ranking in the 
industry from eighth to seventh place 
As a result of high capacity opera- 
tions and 


losses in 


operate at an 


modernized open hearths, 
Inland’s pretax profit margin for the 
year widened to 18.3% from 10.7% 
two years earlier. At yearend Block 
reported a record high net of $41.3 
million ($7.92 a share) 

Happy Circumstance.Judged by most 
steel companies’ shrunken balance 
sheets for the year, it was a perverse 

But it kind of 
that stockholders found 
their dividend checks in- 
cluded an extra 25c per 
the $3.50 paid in 1953 

Why had Inland been able to oper 
ate at nearly full blast while the in- 
was lagging? “I 
; says Block 


a combination of 


performance was a 
perversity 
pleasant 


share ove! 


dustry don't know 


exactly “There was just 
happy circum 
Happiest of these is one that 
has always Inland a 


competition 


stances.’ 
given headstart 
over its its strategic lo- 
which produces 
only a fourth, but uses a full third, of 
all US Thus 


enjoy a far livelier 


cation in Chicago 


local steel mills 
market than do 
Pittsburgh, even during re- 

Inland ‘ 
position to cash in fully on the steel- 
Chicago market. Its Chicago 
plant, fifth biggest in the world, ranks 
only to US. Steel in the 


booming area 


steel 


mills in 
cessions moreover, is in a 


hungry 


second 


un 


l as ich conditions it is not sur- 


prising that Inland operated at 103% 
of capacity during 1955's first 
that for the full year 
confidently expects $650 million 
($9 a share) 
highs 
Inland's 

added 
bringing it up 


three 
quarts o! 


Block 
and $50 million 
poth 


on nese figures 


record Based 
board of 
directors last month 
50c to its 1954 dividend 


to $4.25 a share 


anothe! 


. . 
NATIONAL STeEI firm 
that did suffer mightily in the 1954 set- 
back. Sales fell from $634.2 million to 
$484.1 million, profits from $49.2 mil- 
lion to $30.3 million. But this 
National, which $34.5 


Corp is one 


yea! 


million 


SIDE SHOW | 


In 1954's steel recession 


eal ned 


Inland Steel's output ‘colored 
line) stayed on the wall 


‘ 
' 
' 
U 
U 
' 


while the industry as a 


whole (black line) had a 
great fall. This year Inland 


has climbed higher still 
100% 


‘a 


1947 ingot output 


INDUSTRY 





1953 1954 1955 
est 


1947 1948 1949 1950 1951 1957 


in the first 
more than recovered lost ground. Last 
month Chairman Ernest T. Weir 
increase in the quar- 

bringing it to $1 a 
unwrapped plans for 
spending $200 million to increase ca- 


three quarters alone, has 


an- 
nounced a 25« 
terly dividend 


share then 
pacity by a million tons, mainly at his 
Detroit and Weirton, W. Va 
When the « xpansion is 
1959. National Steel 


plants 
finished in 
fifth in the 
vill be tied for fourth place 
& Laughlin 


now 


‘ 


ind , 


with Jone 


5 high 
Indicated 


NS 


ALUMINUM 


KAISER GOES EAST 


Now the kingpin of the 
mighty Henry J. Kaiser em- 
pire, giant Kaiser Aluminum 
is readying a major invasion 
of the rich eastern market. 


Henry J. Kaiser, the far-famed New 
York-born West Coast industrialist 
has sometimes been accused of rush- 
ing in where 
trialists fear 


more cautious indus- 
to tread. Despite warn 
ings that the battle of Detroit was no 
place for a neophyte, he 
Kaiser Motors in 1945 


that followed only 


founded 
In the 10 years 
twice (1947 and 
1948) has Kaiser Motors managed to 
turn a profit. Last year it lost 
that $35 million. 

Gambie. Some skeptics thought Kai- 
ser was only asking for still more 
trouble when, having just jumped into 
the auto business with both feet, in 
1946 he took a plunge in aluminum as 
well, founded Kaiser Aluminum & 
Chemical Co.* At least the auto ma: 
ket seemed to have an assured futur: 
which was more than could be said in 
those days for the still-new war- 
swollen aluminum industry 

But this time Kaiser was right, the 
skeptics wrong 


more 


Ever since his very 
first year in the aluminum business 
when he turned a tidy profit of $5.3 
million, the aluminum venture has 
been one of the Kaiser empire’s rich- 
est properties. In the fiscal year, end 
ing May 31, 1955, it earned an oper- 


*Traded NYSE 
41%, low, 2B', 
year) 
year) 


Price range 
Dividend (1954): 51'4c (fisca 
Indicated 1955 payout 75 
Ticker symbol LU 


(1955): higl 


(fiscal 


KAISER ALUMINUM’S KAISER: 


abroad, a tactical mission 
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The Beneficial Man is 
a Good Man to Know 


The Beneficial Man’s job is to make small loans to families 
who want extra cash for worthwhile purposes and also to help 


finance the purchase of consumer goods and services. 


The Beneficial Man is a good neighbor because by helping 
individual families successfully manage their financial 


affairs, he helps everyone in the community. 


.@ BENEFICIAL loan is for a beneficial purpose. 





In 1955, more families 


4 . F | eee |p pos 
are being served by Beneficial DE. | 
than ever before Finanee 


Over 950 offices in the United States and Canada SYSTEM 











BENEFICIAL BUILDING WILMINGTON, DELAWARE 
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NEW! FLASH OF MAGIC LIGHT TURNS 
ZENITH TV ON, OFF CHANGES CHANNELS 


AND IN ADDITION, 





FLASH -MATIC TUNING cuts off sound of long, annoying 


commercials. Picture remains on screen while commercial 


is silent so you know when to turn on sound again. 


F COURSE, you're fed up with those commercials that are long, louc e Bismarck. odel X22 ). 21-ine 
O RSE, you're fed up with tl ls that l loud The B k. (Model X2264EQ). 21-inch 
and offensive. And now, for the first time, you can do something about screen. Also in mahogany color (X2264RQ), 


: s as low as $399.95" 
it without moving from your easy chair 


Zenith’s new Flash-Matic Tuning permits you to shoot off the sound 
of annoying commercials. The picture remains on the screen so you 
can tell when to turn on the sound again! You can also turn the new 
Zenith Flash-Matic sets on, off or change channels with just a flash 


of magic light (no wires or cords)! It’s the ultimate in TV viewing ; 
The royalty of TELEVISION and Radio 
Backed by 36 years of 


sory. It’s built right into several new 1956 Zenith television sets isadesemtp tn codientse eastusively 
- ALSO MAKERS OF FINE HEARING AIDS 


comfort! The sensational new Flash-Matic Tuning is not an acces 


Never before on any television! And only Zenith has it! Zenith Radio Corporation, Chicago 39, Illinois 


Try Zenith’s amazing Flash-Matic Tuning yourself at your Zenith 
dealer's. And, while there, see the many other fine Zenith television 


suggesiod vetad price; slightly higher 
t and South. Prices and specifications 


sets—table models, consoles and combinations subded 00 dhames wtthend meties 
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ating profit of more than $80 million. 

Last month, with all of Kaiser Alu- 
minum’s West Coast plants working 
to the limit of their capacity, Kaiser 
announced that he was ready to move 
into the bigger eastern market (where 
he already has two minor finishing 
plants) in a big way 

Having just sold $35 million worth 
of 444 preferred stock and $40 mil- 
lion worth of mortgage bonds to pay 
for it, last month $370-million Kaiser 
Aluminum was building a major east- 
tern division that will be able to roll 
160,009 tons of sheet and 6,750 tons of 
foil annually by 1957. The new works, 
located in Ravenswood, W. Va., within 
a 500-mile radius of the lush market 
that uses 70°, of all iJ. S. aluminum, 
will save Kaiser up io 5,000 miles in 
freight hauls from its western plants 


POURING PI: 


over rivals, a handy margin 


to eastern buyers, thus cut freight 
costs on such orders up to 70° 

Good start. Back in 1946, freight 
charges were the least of Kaiser's 
worries. Hanging over the industry’s 
head was the apparently excess capac- 
ity of plants built by the Govern- 
ment during the war But Kaise1 
got off to a head start in the first 
place by buying his aluminum plants 
at bargain prices. The Government 
sold Kaiser its efficient war-surplus 
reduction and fabricating plants on 
the Gulf and West Coasts at only a 
fraction of their original cost. Largely 
as a result of this lucky bargain, even 
today Kaiser's capital costs are rela- 
tively low, a fact which helps keep his 
profit margins at a level well above 
those of its two competitors. It’s profit 
margin last year: 30.2% against 
Alcoa's 23.7%, Reynolds’ 21.9 

Since those early days, Kaiser has 
built its original 128,000-ton capacity 
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Watch SUNRAY MID-CONTINENT 


GROW in all phases of the Oil Business 


PRODUCING 


REFINING 


Oil wells, production, refining capacity, pipe- 
lines and an expanded marketing area are the 
ingredients that are making SUNRAY MID 
CONTINENT grow. By participating in all 
phases of the oil business—-a complete integra 
tion—the Company can grow soundly and 
economically to the benefit of employees, 


shareholders and customers 
WATCH SUNRAY MID-CONTINENT GROW 


0.x is the brand nome ot MCRUR LC RAE eo Ban a 


quality products manufactured J 44 
Sy O8 Senay C8 Compan, Od C Om LAUNY 


a wholly owned subsidiory 

















4 VERY important discovery relating 


_4to mind power, sound thinking and 
cause and effect, as applied to selif- 
advancement, was known centuries ago, 
before the masses could read and write 


Much has been written about the wise 
men of old. A popular fallacy has it that 
their secrets of personal power and suc- 
cessful living were lost to the world 
Knowledge of nature's laws, accumu- 
lated through the ages, is never lost. At 
times the great truths possessed by the 
sages were hidden from unscrupulous 
men in high places, but never destroyed 


Why Were Their Secrets 
Closely Guarded? 


nly recently, as time is measured; not 
nore than twenty generations ago, less 
than 1/100th of 1% of the earth's people 
were thought capable of receiving basic 
knowledge about the laws of life, for it 
is an elementary truism that knowledge 
is power and that power cannot be en- 
trusted to the ignorant and the un- 
worthy. 


Wisdom is not readily attainable by the 
general public; nor recognized when 
right within reach. The average person 
absorbs a multitude of details about 
things, but goes through life without 
ever knowing where and how to acquire 
mastery of the fundamentals of the inner 
mind—that mysterious silent something 
which “whispers” to you from within 


Fundamentai Laws of Nature 


Your habits, accomplishments and weak- 
nesses are the effects of causes. Your 
thoughts and actions are governed by 
fundamental laws. Example: The law 
of compensation is as fundamental 


What Strange Powers 
Did The Ancients Possess? 














as the laws of breathing, 
sleeping. All fixed laws of 
as fascinating to study as 
vital to for success in 


eating and 
nature are 

they are 
life. 


You can learn to find and follow every 
basic law of life. You can begin at any 
a whole new world of 
interesting truths. You can start at once 
to awaken your inner of self- 
understanding and self-advancement 
You can from one of the world’s 
oldest institutions, first known in Amer- 
ica in 1694. Enjoying the high regard 
of hundreds of leaders, thinkers and 
teachers, the organization is known as 
the tosicrucian Order. Its complete 
name is the “Ancient and Mystical 
Order Rosae Crucis,” abbreviated by the 
initials “AMORC.” The teachings of the 
Order are not sold, for it is not a com- 
mercial organization, nor is it a religious 
sect. It is a non-profit fraternity, a 
brotherhood in the true sense 


understand 


time to discover 
powers 


learn 


Not For General Distribution 


Sincere men and women, in search of 
the truth—-those who wish to fit in with 
the ways of the world—are invited to 
write for a complimentary copy of the 
booklet, “The Mastery of Life.” It tells 
how to contact the librarian of the 
archives of AMORC for this rare knowl- 
edge. This booklet is not intended for 
general distribution; nor is it sent with- 
out request. It is therefore 
that you write for your copy to the 
Scribe whose address is given in the 
coupon. The initial step is for you to take. 


suggested 


Reribe O.4.W, 
The Resicrucia, Order 
San Jose, Cabrornia 


(AMORC) 


Please send copy of sealed book- 
let The Mastery of Life,’ which I 
shall read as directed 
Nan 
Address 


City 














Bleck bers show overage of 100 largest U.S. mig. cor 
peorations Sheded bers show (left) 5-year average return 
on stockholders’ equity, (right) 5-year increase in equity 








Latest 12-MontH REsuLts: return on 
equity, 17.8%; equity growth, 36.1% 


to 408,200 tons (against Reynolds’ 
414,800 tons, Alcoa’s 653,760 tons). The 
company also increased its finishing 
facilities to the point where last yea) 
they accounted for $166.6 million of 
sales, compared with raw ingot sales 
of only $90.8 million. That goes a long 
way toward explaining Kaiser’s wide 
profit margin: integration, from ore to 
finished sheets, is the key to profits 
in the aluminum business 

Kaiser, in fact, had to expand. The 
nation’s aluminum production rose 
from 409,620 tons in 1946 to 1,500,000 
tons last year. Kaiser Aluminum’s 
sales alone have shot up from $45.4 
million to $268.1 million, net profits 
from $5.3 million to $28.6, in just ten 
years. In a single year, fiscal 1955 
Kaiser's net doubled from $14 million 
to $28.6 million. Wall Street, and in- 
vestors generally, took 
Kaiser's common 


appropriate 
which sold 
as low as 3% in 1950, has been as high 
as 41% this year 

For the Henry Kaise: 


industrial empire, this shining success 


action 


Transfusion. 


has been a sorely-needed transfusion 
after the heavy Kaise1 
Motors. Of all successful 
postwar 


losses of 
Kaiser's 
ventures into steel, cement 
and gypsum, the aluminum company 
has been the prodigy of the lot 
Colorful, controversial Kaiser, now 
73, has for several years delegated 
much of the operati:s authority w 
his subordinates, but still remains 
president of and spokesman for his 
firm. Speaking last month, Kaiser 
noted that the Ravenswood site con- 
tains far more acreage than will be 
covered by the presently-planned 
fabricating plant alone. To questioners 
who wondered whether he plans 
eventually to produce raw aluminum 
on the site as well, Kaiser replied 
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expansively: “It's not a matter of 
whether we'll expand, but when. I 
can see no letup in the nation’s insati- 
able appetite for aluminum.” 

. . . 


Tue success of the three big aluminum 
producers is rapidly attracting out- 
siders into the alluring field. Last 
summer $870.3-million Anaconda Co 
opened a 60,000-ton raw aluminum 
plant. Last month $489.4-million Olin 
Mathieson Chemical Corp. was ready- 
ing final plans for a $74-million alumi- 
num plant with the same capacity as 
Anaconda’s. Next in line with plans 
to produce the white metal is Revere 
Copper & Brass, which has been only 
a fabricator. 


FINANCE COMPANIES 


ONE MAN’S MEAT 


Tight credit conditions don’t 
faze Walter E. Heller, a man 
who picks up the risks the 
banks can’t, or won't, handle. 





Tue current frost on the credit pump- 
kin is worrying many a banker and 
economist. But for veteran creditman 
Walter E. Heller, 65, president and 
controlling stockholder of Chicago's 
$18.7-million (total capital) Walter E 
Heller & Co.,* the shortage of lendable 
funds presents an opportunity. “The 
higher money rates go,” says Heller, 
‘and the tighter credit becomes, the 
more loans will be referred to us by 
the banks.” The extra demand for his 
loans, Heller estimates, will boost 1955 
net to $1.96 a share against $1.79 last 
year 

“Banks,” Heller explains, “can af- 
ford to be choosy when money rates 
are high. We, with our higher interest 
rates and more developed investiga- 
tion setups, can take up where the 
banks leave off.” 

Movie Man. 
Heller and such competitors as James 
Talcott & Sons cannot wait for the 
banks to send them business. Like any 
other businessman with something to 
ell, commercial credit men often have 
to hustle for business. Moreover, un- 
like giant CIT and Commercial Credit, 
Heller cannot count on auto loans to 
give him volume. Nor does he dabble 
in the specialized business of personal 
loans. Heller is strictly a lender to 
business and industry, buying their 
receivables in wholesale lots or lend- 
ing money on their inventories 

Thus toward the end of World War 
Il when tight credit curbs squeezed 


Sometimes, however, 


*Traded American Stock Exchange. Price 
range (1955): high, 20; low, 16%. Dividend 
(1954): 80c. Indicated 1955 payout: 80c plus 
0c or 20c extra. Ticker symbol: HLR 
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THE HONORED OCCASION 
When a famous university recognizes the 
achievements of an old friend, the gift should 
worthily commemorate the event. 


A Scotch whisky of rare age, 
im a ceramic commemoration flagon 


created by Raya Buin, of England 


* CHIVAS BROTHERS, LTD. of Aberdeen, Seotiand, 


Betabliahed 1801. By Appointment Pur veyors of Provimons 
and Seoteh Whieky te the late King George VI 


BLENDED SCOTCH WHISKY + 66 PROOF * CHIVAS BROTHERS IMPORT CORP., NEW YORK, N. Y 





This announcement is neither an offer to sell nor a solicitation of an offer 
The offer is made only by the Prospectus 


$100,000,000 


Radio Corporation of America 


342% Convertible Subordinated Debentures 
due December 1, 19% 


Convertible into Common Stock at $40 per «h 


The Debentures are being offered by the Corpors 
Common Stock for subscription, subject to the teé 
forth in the Prospectus. The subscription offer 
E.S.T., on December 5, 1955. The sev 


tures pursuant to the terms and conditions 


eral Underwr 


eet forth 
Subscription Price 102'42% 


f the Prospectus may be obtained in a Mute 


niclecliy the undersigned, as may lawfull flev the 


LEHMAN BROTHERS LAZARD FRERES €# CO. 


November 18, 1955 














Only a wire away! 
Here at Merrill Lynch, that’s just how close we are to current 


quotes, facts, and information about nearly any important Cana- 


dian security you can name. 
Why? 


Because we have a private wire of our own straight to our 
office in Toronto 


Because we maintain a separate Research staff there that con- 


stantly studies the better Canadian issues 
Because their findings are always available for the asking. 


If you have any questions regarding seasoned Canadian securities 
not penny stocks—any questions about prices, dividends, pros- 


pects—we'll do our very best to answer them. There's no charge, 


of course. Simply call or write 


Warren A. Scnou., Department SD83 


Merritt Lyncu, Prerce, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 


Offices in 108 Cities 











WILL FORD STOCK 


BE A GOOD BUY? 


Read “There's a Ford (stock) in Your Future” in the 
forthcoming issue of INVESTOR Magazine, the nation's 
fastest-growing, independent publication for investors. 


ITHOUT knowing the price In each issue, for example, you 
more investors have shown in read a ummary of what leading 

terest in the prospective offering investment brokers throughout 
of Ford stock than in any previ the country are recommending t« 
ous stock offering in American their custome " wl in each 
history lmeue fame ; t M Loeb 

Ie emotion getting the better author of ‘ be for Invest 
of common sen or are these ment urvival discusses invest 
prospective buyers probably mak ment procedure i frequently 
ing a sound decision’ Certainly apecif« ecuritie in down-to 
the overwhelming demand ie @arth language If mutual fund 
heart-warming tribute to the shares interest you, you'll find an 
value of a good name; also, it is entire section every month de 
a terrific vote of confidence voted to th rapidly growing me 
and well merited—in the ability dium of investment If you like 
of the financial advisers of Ford magic metals and chemicals, you'll 
Motor Co, and the Ford Founda enjoy the monthly ar 
tion. But what other considera cles » Walter Gutman And 
tions should be examined? What ’ d articles, written by top 
comparisons should be made with : investment analysts, on vis 
say, General Motors and Chrys every nvestment subject 
ler, in arriving at a price or that might be in the forefront of 
a price-earnings ratio which your thinking 
would make the forthcoming offer The subscription rate for IN 
ing enticing: on @ statistical basis VIESTOR is $5 per year, but you 
alone’ are invited to accept a trial offer 

in the December issue of IN of six months for only $2-—poasibiy 
VESTOR, now being readied for the soundest investment of §2 
the press, one of the nation’s lead- You'll ever make 
ing Investment counsellors—a man Just « ? this ad, attach your 
whose advice is relied upon by in name and address, enclose §2 
veetors holding hundreds of mil and send to the address below 
lions in securities—answers some INVESTOR available on sub 
fundamental questions about Ford *¢ription only; to make sure you 
as an investment. It should be #&¢t the Ford article, better do it 
read by anyone thinking of buying "ebht now 
one share or a thousand 

If you don't already subscribe i N Vv E Ss T Oo R 
for INVESTOR, you could do a lot The Guide to Timely Investing 
worse than accept the introduc- 


tory trial offer described below 150 Broadway, New York 38, nN. Y. 
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his loan volume below $200 million, 
less than one-fourth the current rate, 
Heller took a trip to Hollywood. For a 
man itching to lend money, the movie 
capital seemed a logical place to go 
Heller backed an all-star movie en- 
titled “Our Hero” which turned out 
to be a dismal flop. This taught him a 
lesson but did not frighten him away 
from lucrative movie loans. On sub- 
sequent film deals, Heller insisted on 
cross collateral, a package of five o 
more films pledged against a loan, so 
arranged that the hits would cancel 
out the duds. When TV began to blos- 
som in Hollywood, Heller started 
financing producers of television films 

Laundromats & Lumber. His Holly- 
wood venture has paid off. Today TV 
and movie films have become a small 
but highly profitable side line, ac- 
counting for $20 million or so of Hel 
ler’s total loan volume 


ORBES YARD 
W.E. HELLER & CO. 








EARNING POWER | GROWTH POWE 


Bleck bers show average of 100 largest U.S. mig. cor- 
porations. Shaded bers show (left) S-yeor overage return 
on stockholders’ equity, (right) S-yeor increase in equity 











Latest 12-Montu Resutts: return on 
equity, 13.5%; equity growth, 12.1% 


Heller's experiences in Hollywood 
are typical of the kind of ingenuity a 
commercial credit company has to use 
to get maximum return with minimum 
loss. Heller lends money to all kinds 
of businesses, ranging from neigh- 
borhood laundromats to an Oregon 
lumber tract, preferring deals involv- 
ing self-liquidating collateral. “Ow 
losses,” says he proudly, “have aver- 
aged only 7c on every $100 over the 
past 20 years.” Since commercial 
credit companies take risks that 
bankers cannot, or will not, take, they 
get considerably higher interest rates, 
sometimes as much as 1% a month 
This year Heller expects his calculated 
risk-taking will return the company 
a hefty 18% on stockholders’ equity, a 
profit calculated to make stockholders 
of ordinary banks green with envy. 
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1949 . 1950 . 1951 . 1952 4F MAMJSJS AS OW D 
om Se EE ey me oe Red Me Me | 
THE FORBES INDEX 


$olid line is computed monthly, gives equal weight to five factors 
How much are we producing? (FRB production index 
2. How many people are working? (BLS non-agricultural em- 
ployment) 
3. How intensively are we working? (BLS average weekly hours 
in monufacture) 
4. Are people spending or saving? (FRB department store sales) 
5. How much money is circulating? (FRB bank debits, 141 key 
centers) 
Factors 4 and 5 are adjusted for valve of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal variation 
Dotted line is an 8-day estimate based on tentative figures for five 
components, all of which are subject to later revision.* 
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Final figures for the five components (1947-49— 100) 
Sept. Oct. Nov. Dec Jan.('55) — Feb. Mar. April May June July Aug Sept 
Production 124.0 126.0 129.0 130.0 131.0 133.0 135.0 136.0 38.0 139.0 140.0 140.0 141.0 
Employment 110.9 111.2 111.7 113.3 109.4 110.9 111.6 111.8 112.6 112.8 113.5 113.8 114.0 
Hours 99.5 100.0 100.8 101.8 100.8 101.3 102.0 100.8 102.0 102.0 101.0 102.3 i02.8 
Sales 103.5 108.0 109.9 111.9 114.2 108.4 109.3 115.3 113.3 112.3 119.2 115.4 115.4 
Bank Debits 144.2 135.8 144.7 150.0 149.4 150.0 150.0 150.0 150.0 150.0 150.0 1 150.0 


: volve the empioyment ol more psy 
M A Q K E T C 0 M M E N T . chological art than investment science 
L. O. HOOPER At the moment, it is not so much what 


stocks are worth a vhat people will 
An Enthusiastic Market pay for them. This market, unfortu 





nately, I think ha ye of the eat 
Ir is hardly necessary to say that up for capital goods mark f ! 


ol a unawa allait 


to this writing, for at least six weeks, are in an _ up- I don't like markets like this a 
the market has been doing bette: trend. Many peo- well as my clients do. Usually we 
than most people have anticipated ple who would have to pay for them late That 
On November 15th, the DJ Industrials like to take profits does not mean that I think stock 
reached a new intraday high above are delaying at are unreasonably high yet. It mean 
190. This completely cancels out the least until after that | am afraid the public is in a 
so-called “Eisenhower break,” even the end of the tate of mind to put them too high 
though only a small rainority of indi- year. Taxes are expected to be It means that it soon will be difficult 
vidual issues have exceeded their old lower on 1956 than on 1955 income to pick out things that are “prudent 
peaks The demand for new Ford Motor Co purchase And I know that the 

Investor enthusiasm is the orde stock, if indicated intentions are any pressure for buying suggestions 
of the day, and the enthusiasm is in} measure, is overwhelming. One me will rise as the market goes higher! 
better quality stocks. Leadership by dium sized house is said to have Perhap 
issues such as General Motors, Stand- _ orders for nearly half a million shares happen to temper this incipient wave 
ard Oil of New Jersey and Union What does it all mean? How of investment enthusiasm Sut 
Pacific traditionally is regarded as should investors act now? How high will have to be something “unex 
“good.” There are few flaws in the will the DJ Industrials go before the pected nothing that one can fore 
business outlook. More people think end of the year? Will the market be  se« An night add that usually 
(perhaps in error) Ike will run again as good after January Ist? How high somethin, loes happen! If not 
Earnings are splendid. Dividend in- is “high”? soone! 


creases are as expected. New orders The answers to these questions in For this rez I am going to be 


omething unexpected will 
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Advertuseme 
IMPORTANT NOTICE. For 46 years, the advisory service relied upon 
by professional investment managers, bankers and brokers has been 
Moody's Stock Survey. To introduce the Survey to individual in- 
vestors this special year-end offer is being made to the readers of 
Forbes. We suggest that you act promptly on the offer below 


How to Invest ~\ 
Successfully in 1956 


1956 should be a “year of opportunity” for the selective 
investor. Consider these 3 factors 








(1) With the boom already in a top area, you can 
reasonably expect some market irregularities in the 
months immediately ahead. (2) The pressures of the 
Presidential campaigns are likely to create wide swings 
in investor sentiment. (3) Yet the long-term investment 
prospects remain good. 


What can you do to take advantage of the “opportunity 
areas” that 1956 will offer? Here are some of the specific 
guides offered you in the special December issues of 
Moody's Stock Survey which you are invited to accept: 


Your common stock policy in 1956— 

How to ready yourself for the buying opportunities. 
Where will the trouble spots show up first? 

What danger signals should you keep an eye on? 
Should you turn defensive now? 

30 stocks offering maximum protection. 

Can you accept some risk? Want some glamour? 
What are the 15 most attractive stocks today? 
Do you want more generous dividend income? 

2 lists of 40 selected higher-yielding issues. 
Wheat stocks offer best long-term growth prospects? 

Select from 28 capital gain issues 
Are you limited in the amount you can invest? 

3 guide portfolios: $5,000; $10,000 and $20,000. 
Which stock groups look the best for 1956? 

49 industries analyzed; specific issues selected. 
Should you consider preferreds? Convertibles? 

3 lists of attractive high grade preferred stocks. 
What's the outlook beyond ‘56? 

Can today’s high earnings and dividends be kept up? 
How to choose and buy in a high market. 

Yardsticks for your 1956 investment program. 
These special issues of Moody's Stock Survey will be 
useful guides throughout the year. But they will serve, as 
well, to acquaint you with the sensible, feet-on-the-ground 
approach of Moody's staff of specialists—an approach 
that can help you achieve steady, profitable results. 
HLL eee eee SSS eS See 
See for yourself. We will send you 5 issues of the Stock 
Survey including these special year-end studies at the 
introductory “guest-subscription” rate of $5. Simply 
attach check, name and address and mail this notice to 


Moopy's INVESTORS SERVICE 


Investment Advisors since 1909 
99 Church Street, New York 7 
105 West Adams Street, Chicago 3 
606 South Hill Street, Los Angeles 14 




















very careful about what I suggest for 
purchase here. After all, readers 


| were advised to buy lots of stocks 
| at lower prices: Chrysler, Bendiz, 
| McGraw Electric, Timken Roller 


Bearing, Kelsey-Hayes, Food Fair, 
Grand Union, Murray, Amerada, Col- 
gate, Dresser Industries, American 
Optical, Dixie Cup, Transamerica, 
Hershey, U. S. Foil, Mueller Brass 
Philips Lamp, Lincoln Life, Manu- 
facturers Life of Canada, Eagle- 
Picher, American Tobacco, Chesa- 
peake & Ohio, Warren Petroleum, 
North American Aviation, Lockheed, 
and American Viscose, to name only 
a few. Some of these stocks prob- 
ably still possess just as good a po- 
tential as any new ones I could name 

One of the things that should not 
be overlooked right now is that the 
averages have been pushed up by 
relatively few issues, and that many 
equities are selling well below the 
year's highs even now. To dramatize 
this, there are 1514 different stocks 
listed on the NYSE; but on November: 
15th, the day the DJ Industrials 
reached a new high above 490, only 
31 of them sold at new tops for the 
year. There have not been as many 
as 60 new highs for the year in any 
single session since late Septembe: 
That is most unusual—for a “strong’ 
market! 

There seems to be a great craze 
to buy issues which have just been 
split up, or are about to be split. It is 
queer reasoning. When a stock is split 
the holder does not get a thing he did 
not have before except more pape! 
Three shares of General Motors new 
are not worth one penny more, funda- 
mentally, than one share of the stock 
before the split. Yet many people 
seem to want to buy the stock just 
because it is split up and sells for 
a little more than one-third of what 
old stock sold for. It does not make 
sense 

Talking about split-up stocks, I do 
not see how Chrysler (100) can avoid 
doing something along the split-up 
line in 1956. Remember that Chrysler 
has about 8,704,000 shares issued 
against 275,350,000 shares of General 
Motors, and that Chrysler did about 
18% of the country’s automobile 
business this year against a little ove: 
50% for General Motors. Recently 
General Motors common stock ad- 
vanced $2% billion in a single week 
At 100, Chrysler common sells for 
only $870.4 million. Remember how 
General Electric advanced billions in 
a few weeks on the split-up and has 
done practically nothing since? Chrys- 
ler may not have as much quality as 
General Motors, but the stock is bet- 
ter value, dollar for dolllar. 

(CONTINUED ON PAGE 44) 
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Who Says United States Steel 
Is Too High? 


Do you accept the prevailing opinion that United 
States Steel common is reasonably priced because it 
sells for only 8 times earnings and because the company 
is doing the best business in its history? If so you owe 
it to yourself to look into your entire investment pro- 
gram. Your capital is important. It can take care of 
you, but it cannot take care of itself. Once lost, capital 
is hard to get back under today’s tax rates. In the man- 
agement of your capital, unthinking acceptance of such 
bland appraisals as 8 times earnings or 10 times earn- 
ings can be disastrous. 


Do you remember 1929? At the peak of 1929, busi 
ness was never better and National Steel sold for only 
11 times earnings. Looking back, do you think it was 
cheap? At the bottom of 1932, business was neve! 
worse, and National Stee! sold for 18 times earnings 
Looking back, do you think it was high? The fact is 
that the price/earnings ratio of cyclical stocks is not 
normally constant. It varies. Normally, the price 
earnings ratio of cyclical stocks falls as the earnings 
rise, and rises as the earnings fall. If that does not 
happen, a harmless-looking price/earnings ratio can 
conceal radical overvaluation at the top and radical 
undervaluation at the bottom. 


Another thing: not only is the price/earnings ratio 
itself variable, but each stock has its individual price/ 
earnings ratio. Union Carbide doesnot sell at the same 
price/earnings ratio as Sears, Roebuck, or General 
Motors at the same ratio as Douglas Aircraft. Now 
the question is: how do you, busy as you are with your 
own business, keep track of this infinitely varied field 
of values that is the stock market? 


It cannot be done by ear. Only a rigorously objective 
study of the price relationship of the individual stock 
to its own earnings and dividends during all phases of 
its own business cycle can give you a reliable measure- 
ment of normal value. The Value Line Ratings on 654 
stocks offer such measurements. Derived by correlation 
analysis, they show how each stock has in the past 
twenty years fluctuated in price in response to concur- 
rent changes in its earnings and dividends. Once de- 
termined, the price relationship is projected a year into 
the future on the basis of earnings and dividends 
estimated by the Value Line staff, one of the largest 
organizations of security analysts in the country 


You can see for yourself, and at a glance, how fa 
above or below projected normal the current price 
stands. If you wish to make an adjustment in your own 
mind for sentiment, psychology, confidence or another 
New Era, you can at least measure objectively how 
much you are paying for such imponderables. 


In addition to indicating through its graphic Ratings 
the normal future price of 654 stocks, the Value Line 
Survey sends you a 600 word report and the vital sta- 
tistics on each of 55 stocks every week. In the course of 
3 months, the entire list of 654 stocks (and 60 Special 
Situations also) will have been reported upon and the 
cycle will then start all over again 
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This week’s Value Line Survey analyzes 22 leading 
steel stocks, 11 leading motion picture stocks and 9 
finance company stocks. 


SPECIAL: You are invited to receive this 64-page Issue 
covering the leading Steel, Motion Picture and Finance 
stocks at no extra charge under this Special Introductory 
Offer. in addition, you will receive in the next four weeks 
new reports on over 200 other major stocks and 14 indus- 
tries to guide you to safer and more profitable investing. 
Each stock is appraised as “Especially Underpriced,” “Under- 
priced,” “Fairly Priced,” “Fully Priced,” or “Overpriced.” 
Your bonus issue analyzes 41 stocks, including: 


Allegheny-Ludium U. S. Steel 
Youngstown Sheet &T. Armco Steel Wheeling Steel 20th Cent.-Fox 
jones & Laughiin inland Steel Marbison-Walker Eastman Kodak 
Colorado Fuel & Iron Sharon Steel National Stee! Nat'l. Theatres 
ABC-Paramount Warner Bros C.1.T. Financial Stanley Warner 
Paramount Pictures Loew's Commercial Credit and 18 others 


Bethiehem Stee! Republic Stee! 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey 
with a full-page Rating & Report on each of 200 
stocks and 14 industries, including advance estimates 
of 1956 earnings and dividends. It includes also a new 
Special Situation Recommendation, Supervised A 
count Report, 2 Fortnightly Commentaries, and 4 
Weekly Supplements. (Annual subscription $120.) 


BONUS. You will also receive under this Special Of 
fer at no extra charge the new 12-page Summary-Index 
giving current Value Line advices, yields and future 
price expectancies on all 700 stocks under supervision. 

*New subacribera only 


Vame 
iddres 


City 


The Value Line Survey a nou used by over 
13,000 individual and natitutional subsacribera 
throughout the world, imeluding hanks, truat 


companies, tnaurance compantes and univeraities 


Send $5 to Dept. FB-50 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Ine. 


THE VALUE LINE SURVEY BUILDING 


5 wast 44th sraeer. new voun I7, N.Y. 





——Own a DIVIDEND 
TIME TABLE 
Protect and Forecast Your 
Investment Income With 


PERIODIC INCOME CALENDAR 





IMMEDIATE 
SHIPMENT 


© Tells you at a glance what Invest- 
ment Income Checks to expect 
each month. 
Warns you of lost 
omitted dividend. 
Records every income check 
for tax purposes. 
Provides space for purchase and 
sales data 
Handles uy to 72 separate invest- 
ments over a 5-year period 

® Attractively bound in simulated 
leather, gold embossed, 7 4/.”x11”. 
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Makes A 
WELCOME GIFT 


check or 








Free sveo tnapestien send $2.50 check or 
order for Calender pos 


within 10 days for tu 


EUGENE A. HAGEL shew ol 


230 RIDGEWAY ROAD, BALTIMORE 28, MARYLAND 











Can you achieve 


SUCCESS 


— = 


STOCK MARKET &@ 


LEARN HOW TO TRADE and 
INVEST THROUGH THE 


MARKETONICS 
CORRESPONDENCE 
COURSE 


for information 
write for Folder 70 


SEAMANS-BLAKE, Inc. 


343 SOUTH DEARBORN STREET 
CHICAGO 4, ILLINOIS 





BEAR MARKET? 


When the market falls, many common 
stock warrants go down to very low 
prices and afford the greatest potential 
appreciation on a rebound. Example: in 
one market cycle a $500 investment in 
Tri-Continental warrants appreciated to 
$85,000. You should read THE SPECU- 
LATIVE MERITS OF COMMON STOCK 
WARRANTS, by Sidney Fried, for the 
full story of warrants, accompanied by 
a list of 50 common stock warrants you 
should know about. For your copy, send 
$2 to R.H.M. Associates, Dept. F, 220 
Fifth Ave.. New York 1, N. Y. 
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INVESTMENT POINTERS 


by JOSEPH D. GOODMAN 


Anticipated Stock Splits 


Tue stock market recently has been 
highly selective, sparked by the three- 
for-one split in Standard Oil of N. J. 
Among other stocks which I consider 
in line for a split, are—du Pont; Bab- 
cock & Wilcox; General Foods; Ford 
Moto: Sherwin-Williams 
American Telephone; Standard Oil of 
Calif.; Union Pacific; Atchison: Mont- 
gomery Ward; Pittsburgh Consolida- 
tion Coal; Bethlehem Steel; Inland 
Steel; Texas Co.; Chrysler; Eastman; 
Coca-Cola; Union ( Kennecott; 
Phila. National and 
Socony-Mobil Oil 

With regard to American Telephone 
I thought the stock would be split be- 


fore 


of Canada 


‘arbide; 


Bank, 


possibly 


now 


I do not believe the company 
will resist the trend toward splits too 
much longer. I want to repeat my re- 
statements that the 


is on the 


cent market as a 


whole rather than 


high side 
low 

On several 
Spring, I have recommended Pitts- 
burgh & Lake Erie R.R. It is now 105 
and yields around 5%4°% on its $6 divi- 
dend this year are esti- 
than $13 a share. The 
company operates about 221 miles of 
line connecting the West Virginia soft 
coal fields with Pittsburgh and 
Youngstown. From Pittsburgh south- 
ward, the road oper 
leased 


occasions since last 


Earnings for 
mated at more 


ates over the 
McKeesport & 
Youghiogheny lines and, jointly 
B.&O. and Pennsylvania, 
Monongahela Ry. Main lines run from 
Pittsburgh northwest to Youngstown, 
Ohio New York Central, 


the controlling road, an entrance 


Pittsburgh 
with 
controls the 


prov iding 
into 
the heaviest tonnage producing centet 
in the United States. Some of the 
richest coal deposits and largest iron 
steel and coke plants are served. Coal, 
than 
Traffic is 


iron and steel contribute 


half of 
favorably 


more 
freight revenues 
balanced, 
northward and 
lake 


use of equipment facilities 


with coal moving 
iron ore southward 


from ports, thus permitting full 
The New 
York Central tie-in assures a strategic 
hold on territorial traffic. Funded debt 
consists almost entirely of equipment 
863,000 


which 


shares of 
New York 
Central December 
3lst last 1 be- 
lieve it is a reasonable guess that N. Y 
Central will sooner or later make 
an offer for the of this stock 
I believe purchases are 
warranted 


There are 
stock, of 


owned 50.2% on 


issues 


common 


As previously stated, 


balance 
additional 


Columbia Broadcasting operates 


major radio and television networks, 


and also manufac- 
tures phonograph 
records, radio and 
television receiv- 

ers, and color tele- 

vision equipment. 
Operations are de- } 
centralized con- 

ducted through following divisions 

(1) CBS Radio, with a network of 
221 stations, including six owned in 
New York, Chicago, Los Angeles, 
Boston, San Francisco and St. Louis 
Some 101 advertisers used the network 
during 1954. 

(2) ‘‘BS Television, consisting of 
some 209 affiliates. Stations are oper- 
ated in New York, Chicago, Los An- 
geles, Milwaukee and Hartford, Conn 
the latter two are UHF. It has applied 
for a channel in St. Louis. In 1954, 124 
advertisers used the network 

(3) Columbia Records, one of the 
leading producers of phonograph rec- 
ords and transcriptions, with facilities 
in New York, Bridgeport, Terre Haute 
and Los Angeles. 

(4) CBS-Hytron, 
ing, transmitting, 


produces receiv- 
television and spe- 
cial purpose tubes; large part of output 
is for operates several 
plants in Massachusetts and a new 
plant in Kalamazoo, Mich. 

(5) CBS-Columbia, 


complete line 


military use; 


produces a 
of radio and television 
as well as other electronic 

for civilian and military 


New York City 


receivers, 
equipment 
use; facilities are 
area 

(6) CBS Laboratories, 
ties including research 
work for 


with activi- 
and devel- 
operating units, 
particularly in connection with colo: 


opment 


television 
(7) CBS International, handling ex- 
port sales 
The Class “A” 


clined this year 


split stock has de- 
32 to 22%, and 
is now around 24. A quarterly cash 
dividend of 20c has just been declared, 
plus a 2° dividend. 
the very favorable long-range outlook 
for this company, I 
stock 
levels. Gross income for 39 weeks end- 
ing October Ist, was $302.5 million, 
compared with $263.7 million the pre- 


from 


stock In view of 


advise the pur- 


chase of the around present 


vious year 
For a long-range speculation in the 
building industry, U. S. Plywood is 
attractive. The company and its sub- 
sidiaries comprise the world’s largest 
producer of plywood and the only 
completely integrated unit in the in- 

(CONTINUED ON PAGE 45) 
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YOU CAN HIT A MONEY BULLS-EYE IN| 


1956 ONLY IF YOU CAN SEE THE TARGET 


s WASHBURN 


There certain stock-market 

pert in the city of Providence, who 
+ going to make a “ceiling” forecast | 
n prices for the 1956 
ind will make this specific 
cast before 1956 ever starts 
are ready now 
believes that the great 
street Starting 

His figures undertake to name the 
‘highest” levels common-stock prices 
in reach in the bodeful 1956 

Even the LOW figure (most valu 
ible indeed for 1956) will be caleu 
ited and named in terms of the D-J 
Industrial Average 

He that there will 
scotters who do not believe 
hat forecasting has attained ma 
urity ; but he starts out with a fine 
mack record and hopes to convince 
that forecasting mature 

and profitable 

You will recall that this whole 
arket started in June, 1949 and at 
161.60, and has since made highs and 
in this sequence ; up to 235,47 
down to 196.81 Then up 
37 and down to 256.35, then up 
to 280.29 and down to pre-election 
le New highs have been 
at 293.78 which gave his 
1953 Forecast an accuracy of 96.4° 
There revisions strongly up 
ward in 1954-1955 estimates 

Add the 1955 year and we 

give the whole period its 
ilue for comparative purposes. It 
that if you sum up all the 
pivot figures on each year's high 
ince 1949, you get a sum of 5.7 
rILLMAN necessarily 
forecast figures annually for 
ndividual the of 
iwures i 


8s a 


stock year, 
tore 
His fig 
because he 
1956 in Wal 


he 


ires 


is now ! 


year 


be 


yet 


realizes 


eryone 1s 


ows 
nd 
76 
low els 
made since 
were 
the 
have 


full 
he ws 


2155.7 


Since wave 
each 
year these 
101.0 

this scaled method 
average of top accurac 
but this includes the 1954 
If those timely 
omitted 
in 


sum 


you have a 

“ar 
revisions revi 
and the base fig 
calculation, the entire 
give 93.8% accuracy 
actually, TILLMAN said “up 
each of the eight the 
testimony of his ever-mounting highs 
in the annual forecasts 

When 
resp. 


ions were 
used 
we riod 
But 
tor 


ire 
would 


years by 


therefore, he tells this cor 
ndent that 1956 will be the 
ar for Low-Priced Stocks 
ong it looks like a fairly sound 
hunch that he could be at least 93.8% 
ind that's enough 
ind my brother too! 

fact, then, that this vetera: 
Street man, Carroll Tillman, is 
stake his reputatior na 
ot of the ol 
Priced Stocks is “news 
alert should heed 
me a letter 
writing from 
and this 


best 
im a 
time 


wccurate close 


tor ’ € ’ 

I he 
Wall 
gome te 
election 


Le 


ar 


these 
that 


best 
mvestor 
Tillman showed 
old client 
said this 
igh for me 
/ re rele 


trom 
bufial 
ilso is good 
when you advised 


Votorola at 114. ] 


and, of course, rearet 


mber 
» buy 
er did 
well when he 
among earlier Fore 
trios, Sharp & Dohme at 
per share, Radio at $ 
and Molybdenum at $5 
all in the not too 


remember quite 


mmended l 
Book 
$* 


at 
at 


about 


per 
per 


te pas 


share 


share rem 
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1956 WILL PAY YOU 
WELL IN WALL STREET 


The Innocent But Explosive 
“Corner” on Stocks Explained. 


Wa back in April of 1954, 
weekly TILLMAN SURVEY 
letin that the 
pe market was a 


al 


the 
Bul 
force and 
result of 
good 
Investment Trusts 
to such a degree 
the imn 
generally 
Points, 
calculated 
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needed 
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bo YOU BRUSH TO BUY 
On 
MOEN LIKE A RAGHIT? 


The panicky tendency to rush into 
(or out of) stocks is all too common, 
and robs many of market profits. 
Solid information on market trends 
is your best bulwark againet this urge 
for hasty action 

lor more than twenty years STOCK 
TREND SERVICE has been supply- 
ing banks, brokerage houses and 
thousands of individual investors 
with impressive forecasts of major 
and minor ewings in the market. 
These forecasts, frank and unhedged, 
will help you by giving you depend. 
able advice at those moments when 
unthinking mass opinion tends to 
push you in or out of stocks. 
Moreover, forecasts in the weeks 
just ahead will advise the purchase 
of several intrinsically strong 
stocks selected in accordance with 
our cycle time studies, 

If you have not benefitted fully 
from the manifest opportunities of re- 
cent markets, we suggest that you take 
advantage of the Special Offer below. 


REDUCED-PRICE TRIAL OFFER 


To new readers only, we shall be glad te 
serd 


(1) Costes of recent veluabie bulletins, 
e 
(2) The next 6 isswes, plus one of our 


complete See Forecasts for 1955 
(Requier price $25) 
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on receipt of only $5. 0 F-124 
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SERVICE, INC. 
Stock Trend Bidg., Springfield 3, Mass. 
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GRAIN 
TRADING 


Get specifi trade advices twice each 
week. Get special buy-sell bulletins. 
Get the weekly Commodity Letter with 
background analysis to show 
arrived at our specific 
tions. 


how we 


recommenda 


All For $1 
including 4 Issues 


See Commodity Advisor's profit record 
now we will send you our complete 
trading record for 1954 and 6 months 
1955, Learn why many people are mov 
ing investments into the grain market 


Send $1 for Offer DD-25 
THE COMMODITY ADVISOR 


333 N. Michigan, Rm. 528 
Chicago 1, Illinois 











TEXAS GULF SULPHUR COMPANY 


The Board of Directors has declared a divi- 
dend of 50 cents per share on the 10,020,000 
shares of the Company's capital stock out- 
mere eae entitled to receive dividends, 
payable ember 15, 1955, to stockholders 
of rec 6 at the close of business November 
25, 1955. 


E. F. VANDERSTUCKEN, JR., 
Necretary 








| the thoughts that 


by SIDNEY B. LURIE 


“You Gotta Have Heart’ 


Wuen the economic history of 1955 is 
written, a number of developments 
strong bid for 
among “The Big Stories” 
Each, incidentally, points a moral to 
the security buyer that faith and cour- 
age as important a requisite for 
market success as ability. Note, for 
example, the implications which can 
be draw 


will make a a place 


of the year 


are 


from this column’s nomina- 
tions for the Four Best Stories of the 
yea! 

(1) While the Fulbright Investiga- 
tion led to nothing more than sensa- 
tional newspaper headlines, it had the 
indirect end result of pointing up the 
facts that 
the stock 


sounde: 


(a) The public’s interest in 
market is and 
than perhaps ever before in 


the nation’s history 


wider 


(b) Speculation is 
not a dirty word; it has played an im- 
portant part in the nation’s growth and 
development, and will continue to do 
As a result of the furor, however, 
psychological restraints came into be- 
ing which prevent 
from 


SO 
helped excesses 
developing 

(2) In retrospect, President Eisen- 
hower’s unfortunate heart attack was 
the trigger which exploded 
gun 
reaction would not have been as swift 
nor as severe if the stage had not been 
previously The fact that the in- 
dustrial average has been able to re- 


jammed 
Shocking as was the news, the 


set 


turn to its previous high points up 
(a) The market was 
healthier for the event and the buying 
was better than the selling throughout 
Octobe: universal 
(b) There are only a few 
year when it is wise to be an aggres- 


despite caution 


times each 
sive buver o! seller 

(3) While this column’s constructive 
view of the 1956 outlook is now sup- 
ported on many fronts, the strongest 
confirmation can be found in the ac- 
celerating pace of industry's capital 
The McGraw-Hill sur- 
vey of 1956 corporate spending plans 
points to a peak of about $33 
billion in 1956 as compared with a 
projected $29 billion in 1955. And the 
capital spending boom may catry into 
1957. Exciting as are the bare figures, 
they illustrate the equally impressive 
facts that “The Fabulous 
Fifties,” that there is a new resiliency 
to the economy, that the age of scien- 
tific management is an im- 
portant “plus.” Note, for example, the 
fact that even though this will be a 
record-high automobile year-——and the 
steel requires no 
are 


expenditures 


new 


these are 


business 


likewise 
two 


industry 


apology —these industries 


projecting larger 
increases in spend- 
ing next year than 
any other 

(4) The margin 
the credit 
restraints are ob- 


boost, 
vious evidence 

that ours is a managed economy. Even 
more important, however, is the sup- 
plementary evidence that our man- 
have become expert in their 
Certainly, the bond market 
would not have acted as well as it has 
in recent months if a more active pol- 
icy of credit deflation had been fol- 
lowed. Nor retail trade have 
been heading for the highest levels on 
record and business as a whole face a 
better year in 1956, if the Federal 
Reserve Board had been more aggres- 
sive in its attempt to keep the boom 
in hand. This successful management 
of our affairs is a new “plus.” 

What is the moral of the story? On 
broad, philosophic view, the stock 
market is no different than life. It 
offers opportunity, but not security 
On immediate, practical view, always 
be wary of a unanimous opinion; act 
with the intellect, not the emotions 
The past two months also are proof of 
the fact that any time is a good time 
to buy a good stock. In short, once you 
understand the nature of the specu- 
lative beast, half the battle is won 
And the nature of this speculative 
beast suggests that we are still in a 
Big Era—a Big Market. 

What of the stock price outlook now 
that the market has gotten away from 
the “thin ice”? Two sign posts out- 
line the broad path: (1) There has 
been a fundamental turn for the better 
in security buyer psychology. Witness 
the perfectly fantastic, and absurd, 
indicated interest in the coming Ford 
Motor Company offering. The New 
Look may not soon be lost, for we are 
at the time of year when holiday cheer 
usually is translated into public ex- 
pressions of confidence in the outlook 
(2) While Russia’s “about face,” trou- 
the Mid-East, the steadily 
accumulating evidence that President 
Eisenhower will not be a candidate for 
re-election are logical excuses for 
hesitation, the market is not always 
logical. Thus, speculative sights may 
be set on the prospect that the twin 
problems for 1956 probably will be the 
nation’s productive capacity to supply 
the boom—and the money to finance 
the demand. 

A second, and possibly harsher, look 


agers 
trade 


would 


bles in 


Forses, pecemper 1, 1955 





may not be taken until after the turn 
of the year. Which means that, in the 
interim, the currently favorable status 
quo may not be upset short of a major 
surprise. The 500 level may yet prove 
to be a magic, but attainable, number. 

Comforting as are generalizations, 
this is an era of extreme selectivity, 
of a market of stocks. And the selec- 
tivity will not soon be lost, for this 
is a new type market. Case in point: 
the prospect that television set pro- 
duction and demand will reach a rec- 
ord high this year does not necessarily 
mean that all companies are sharing 
in the boom. Radio Corporation is be- 
lieved to have increased its share of 
the market at the expense of its com- 
petitors. Furthermore, prospect that 
an election year will stimulate de- 
mand, that public interest wili be 
caught by dramatically re-styled sets 
does not necessarily mean that 1956 
sales will approach, or exceed, this 
year’s level. The growing availability 
of color sets may make black and white 
set buyers hesitate. Even giant RCA 
may be hard-pressed to equal 1955 
results, for its prosperity stems from 
entertainment electronics and defense 
work, not the glamorous electronics 
products of the future 

Possibility that the cigarette indus- 
try is on the threshold of new investo1 
esteem is, however, one generalization 
that can be safely applied by the se- 
curity buyer. On broad view, the in- 
dustry appears to be emerging from a 
transition year when consumption was 
adversely, but only temporarily, af- 
fected by the cancer scare, and ex- 
penses were boosted by the cost of 
introducing new brands to meet 
today’s consumer preferences. With 
tobacco prices having stabilized, and 
the industry more realistic in its pric- 
ing policies, the profits outlook has 
vastly improved. This changed back- 
ground could have double-barreled 
market implications, for renewed in- 
vestor interest could spell higher price 
times earnings ratios. 

Naturally, the relative attraction of 
each of the Big Four varies. For ex- 
ample, Lorillard does not seem to en- 
joy as promising an outlook as Philip 
Morris, which is benefitting from the 
excellent reception to its new Mar!l- 
boro filter cigarettes. This column's 
particular favorite is American To- 
bacco, whose 1955 earnings may be in 
the area of $7.25 to $7.50 per share 
as compared with $6.12 per share last 
year. Under the circumstances, the 
management may declare a larger ex- 
tra in January than the $1 per share 
disbursed last year. 

On the more speculative side of the 
coin, the highly favorable arrange- 
ments made by the airlines to finance 
their jet plane purchases points up the 

(CONTINUED ON PACE 45) 
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CANDIDATES 


For Stock Split-Ups 
or LARGE STOCK DIVIDENDS 


TANDARD OIL N. J.’s 13-point advance following the 

announcement of a proposed 3-for-1 split has stimulated 
new interest in other candidates for stock splits. Sharp price 
advances usually follow most announcements of stock splits. 
General Motors rose 14 points, U. S. Steel 9 points, and 
Reynolds Metals 18 points on similar news. Active year-end 
markets provide a favorable background for splits, and 
many more can be expected. 





A list of 50 companies likely to announce stock splits or 
large stock dividends has just been prepared by UNITED'S 
Staff. These are strong, prosperous concerns where earnings 
are favorable and where dividend increases can easily be 
afforded. The background in each case points to a stock 
split eventually and an increase in the cash dividend. 
Current dividends on these stocks offer you yields up to 7%. 


Send only $1 for your copy of this Report on 50 Candidates in Line 
for Stock Split-Ups.” In addition we will send you without extra charge 
the next 4 issues of the weekly United Reports, covering Stocks, Bonds, 
Business Outlook, Commodity Prices and Washington Developments. 
(This offer open to new readers only.) 


c———FILL OUT COUPON AND MAIL TODAY WITH ONLY §$1--— 
' 
PEGNBs oc cesecccoees 


TM, Address... ee sees 
United 
Busiwess ¥ 


“> UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS, 


Serving more investors than any other mvestment advisory service 














Learn How to Make Money! 15 UNDERVALUED 


Take the first step read the most realistix 
book ever written on the stock market-——based 


on cold fact—not theory GROWTH STOCKS 


“How to Take a Fortune out of 
Wall Street” by J. A. LEMPENAI 


Send only $3.00 and we will include our cur 
rent bulletin as a Bonus. Advice in our bulle 
tins is acted on by some of the shrewdest 
investors in the world. Our files are packed 
with warm letters of appreciation. 


flerent fields 
They're currently underpriced 
Earnings are HIGHER than tast 
year 
Dividends are well-protected 
inherent soundness protects 
capital 
Dynamic growth factors in each 


THE INCOME BUILDER case promise targe capital gains 
DEPT. F ' 0 ay ITAL GAL 
RIVER EDGE ~ NEW JERSEY 











CYCLE FORECASTS ato 


(SINCE 19191) Only $1, together with 20-page 

us prove to you that FORECASTING IN “A Proved Method of Building 

/ VANCE—STOCKS.COMMODITIES—is what a Fortune Through Common 
makes | ROFITS! 1956 FORECASTS for STOCKS 

COMMODITIES with FREE MONTHLY SUP Stocks."’ Send name, address 


ENT $100 each. SPECIAL: WEEKLY and $1 to 
COMMODITY LETTER, 3 mos., 520 


NICAL BOOKS: ‘45 YEARS IN WALL 
Fees oR Serre in Abmoperies’ | | INVESTMENT LETTERS, Inc. 
$10 each. For FREE Details write Dept. FM, 600 Griswold Street, Detroit 26, Mich 

W. D. GANN RESEARCH, Inc. “PRAISED BY THE EXPERTS” 
BOX 656, SCARSDALE, N. Y. 

















174 STOCKS 


“The Insiders” 
Are Buying 


When “the insiders”—that is, officers, 
directors and holders of large blocks of 
a company's stock—are willing to back 
up their optimism with dollars and buy 
THOUSANDS OF SHARES in their re- 
spective companies, these substantial purchases 
afford the best tangible indication of their con- 
fidence in the future of these -_— FINAN- 
CIAL WORLD has just compiled, from official 
sources, a new list of 174 CO PANIES WHOSE 
SHARES INSIDERS HAVE BEEN BUYING in 
recent weeks, totale ranging from 1,000 to more 
than 300,000 shares, These reports assume ad- 
ded significance and value when qqnperee with 


similar future reports to be published in Fi- 
NANCIAL WORLD. 


If you want better values from your in- 
vestment dollars, return this “‘ad"’ with §3 for 
aout 5 va sopies of gene sage WORLD 

ps Value for ) receive also ‘174 

TOC XS THE INSIDERS : ARE BUYING,” “‘Lib- 
a Yields From Long-Term Dividend Payers,”’ 
and “20 Companies With Stock Split or Stock 
Dividend Possibilities’’; in addition to next 
TWO copies valuable “INDEPENDENT AP- 
PRAISALS of Listed Stocks.”” This 64-page 
monthly Digest of new Earnings Reports and 
vital Balance Sheet changes brings facts and 
figures the prudent investor needs in checking 
status of 1,970 stocks 


Or, return “ad” with $20 for year's 
subscription ($11 for six months) for complete 
4-PART Investment Service, including extras 
offered above, PLUS free cop newly ~ ublished 
Annual $5 ‘STOCK FACTOGRAPH ANUAL 
(41et Edition) to make you « better judge of 
stock values. All Your boner Back In 30 Days 
Wf not satisied. 


FINANCIAL WORLD 


53 Years of Service to Investors 
86-FB Trinity Place, N. Y. 6, N. Y. 





new product digest 


The monthly magazine for ex- 
ecutives with a professional or 
career interest in creating, fi- 
nancing, manufacturing and 
marketing new products. 


Authorize us to bill you $10.00 
for annual subscription or send 
one dollar for single copy. 


New Product Digest, 
Dept. B 27 
Box 2052, Austin, Texas. 











1% NOW 


MONEY 
2 INSURED 


EACH ACCOUNT INSURED TO 510.000 


Phone or write today for FREE list of 
Insured Sevings and Loon Associations 
peying 34o% and sometimes even 
mere! tndividvel end corporate ac- 
counts invited. Legal for Trust Funds 
Accounts transterred without charge 
OUR SERVICES ARE FREE 
B. RAY ROBBINS CO., Dept. F)-99 
heme S01 Sth Ave. 0.7.17 (42 9.) 0 1-008) ee 











[STOCK ANALYSIS 


| Confidence Supreme 


, HEINZ H. BIEL 


| On; the day President Eisenhower re- the stock market. 
sumed his official duties at the Business is roar- 
re -convalescence White House at Get- ing along towards 
ty.burg, the stock market staged an the biggest Christ- 
enthusiastic celebration which all but mas season ever. 
wiped out the losses suffered after the Credit restraints 
Chief Executive was stricken on Sep- have not prevented 
tember 24th. General Motors, the’ the further expan- 
world’s iargest and most profitable in- sion of economic activity; they have 
dustrial enterprise led the parade by only slowed down the rate of accel- 
adding a full billion dollars (3% eration. The present pace is very fast 
points on more than 275 million and it will require superior skill to 
shares) to its market value. By any maintain it and to stay, as Dr. Arthur 
standard this is a fabulous perform- FF. Burns, economic adviser to the 
ance 


‘the narrow road 
which separates the swamps of reces- 
sion on the one side from the cliffs of 


President, puts it, on 
Although political considerations 


are not the only factors, the close 
parallelism between the state of the inflation on the other 

President's health and the tone of the At the present time the stock mar- 
stock market cannot be minimized ket is once again favored by fair 
Obviously, hope is reviving that he weather with barely a cloud visible 
will consent, after all, to be a candi on the economic horizon. Of course 
date for a second term. The mere we should enjoy it to the fullest ex- 
possibility that the Eisenhower Ad- tent, but we must keep in mind that 
ministration may continue in office when conditions are almost superla- 
for another five years sent confidence tively good there is not much room 
| soaring. But no one, not even the left for further improvement. This is 
| President himself, can be sure at not the time to get enthusiastic, but 
present what his decision will be « to keep one’s feet firmly on the 
few months hence. Investors, too, ground. Those who felt a bit uncom- 
| might do well to keep in mind that fortable when the market broke wide 
| the President has not yet received a open a few weeks ago now have an 
full pardon; he is still on parole. opportunity to put their financial 
The same analogy is applicable to house in order under almost ideal 
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circumstances. 

Aside from a comparatively smal! 
number of stocks which are still under 
some pressure due to tax selling—and 
net many of them are particularly at- 
tractive for investment—the market 
offers few bargains. Once more one 
has to look some time ahead not only 
to visualize opportunities for capital 
gain, but even to justify current price 
levels. 

One stock that still holds attraction 
for me, although at 60 it also sells at 
its all-time high, is Ideal Cement 
(over-the-counter). One of the larg- 
est cement companies in the country 
and the leading producer in the West, 
Ideal Cement is now in the midst of 
a huge $55-million expansion pro- 
gram. A steep rise in earnings is in 
sight from this year’s estimated $4 to 
$4.25 a share to about $5.50 next year 
and a possible $7 by 1957. Dividends 
should increase apace with a probable 
pay-out rate of about 50% of earnings. 
The investment-grade common stock 
represents its sole capitalization, and 
the company is in excellent financial 
condition. 

I should like to call attention again 
to Air Reduction (38) which was first 
suggested in this column on Decem- 
ber 15, 1953, at 22%. Earnings in 
1955 are estimated at around $3.50 a 
share, almost twice last year’s net 


of $1.82. This is telling evidence that 
thenew management’s more aggressive | 


policies are beginning to pay off hand- 
somely. A further increase in earn- 


ings is indicated for 1956 when the | 


new calcium carbide and acetylene 
plant at Calvert City, Ky. is expected 
to reach capacity production. Air Re- 
duction, whose former blue chip 
investment standing had seriously de- 
teriorated in recent years, definitely 
has turned the corner. The stock 
which sold as high as 5934 in 1946 
now yields 4.7% on the basis of the 
recently increased $1.80 dividend rate. 

Burrv Biscuit (6%) will report 
earn'.g. im the neighborhood of 60c 
a sh: is. the fiscal year ended Oc- 
tober . $55, compared with 35c a 
year ego. “he favorable sales trend— 
a year-to ear gain of around 25% 
in 1955—is expected to continue and 
should result in improved profit mar- 
gins. While it is premature to esti- 
mate earnings for the current fiscal 
year, the management is confident that 
results will be so satisfactory as to 
permit initiation of regular dividends 
on the common stock, possibly within 
the next six months. Burry Biscuit is 
suggested as an interesting speculative 
commitment for capital gain. 

The department stores will be 
among the major beneficiaries of the 
Christmas boom and substantial earn- 
ings increases are a virtual certainty. 

(CONTINUED ON PAGE 46) 
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NEW ISSUE NEW ISSUE 


300,000 SHARES 


MODER-RATE HOMES, 


Common Stock 


Price $1.00 Per Share 


Inc. 


BUSINESS: Moder-Rate Homes, Inc. 
of planning, constructing and developing communities of 
priced homes in various sections of the country 


was incorporated for the 


PUP pose 
moderately 
lt plans to develop its 
first community of homes in Oslo Park, Indian River County, Florida. 


Copies of the Offering Circular 


WILLIAM T. BOWLER & CO. 


1.0.0.F. Building 
Bradford, Pennsylvania 


Telephone: 3464 


52 Broadway 
New York 4, N. Y. 
BOwling Green 9-4898 





Please send me Offering Circular relating to Moder-Rate Homes, Ine 
NAME... 
RE 











Here’s A Growth Base 


For Capital Gains... 


Total Assets from $530,530.74 on November 14, 1955 
to $11,661,293.53 on May 31, 1955 


This is the positively amazing 2-year growth record of 
Corporation—a holding corporation with diversihed 
uranium, real estate, textiles and resort operation 


Shawano Development 


nierests in oil, agriculture 


Tests recently conducted on property of Shawano Development Corporation at 
Baggs, Wyoming, indicate that Shawano may well have a commercial grade of 
Selenium ore which will give it the world’s first real Selenium mine 
has up to now been available solely 
copper.) 


(Selenium 


as a by product of electrolytic refining of 


Astute management has already given Shawano the advan- 
tages of steady, progressive expansion. Priced about $1.25 
per share, we feel that this common stock offers fine oppor- 
tunities for capital gains. 


For more information on Selenium and Shawano Develop- 
ment Corporation just fill out and mail the coupon below, 


McGrath Securities 


CORPORATION 
70 Wall Street, N. Y. 5, N. Y. © WH 40175 
Please send me information on Shawano Development Corp. 


Name 





Address 
City 








Telephone 




















S$ BLUEPRINTING 
THE | 
e FUTURE: 


If you are a serious thinker seeking 
TOP-LEVEL guidance on the true 
forces behind money in markets. If 
you are searching the future at this 
difficult juncture. Then don’t miss 
these TWO profound and unique 
analyses of the present political situa- 
tion and the market consequences to- 
gether with the inside facts of the 30 
year BUILDUP behind 1949. 


DEEP .. . PENETRATING . 
DECISIVE... 


A Special Offer to seek you as a 
permanent client to low-cost but top- 
level BASIC ANALYSIS, the dra- 
matic and new approach to research 
of the trends that MOVE BEFORE 
THE MARKET. 


Send for 
“IS BULL 
MARKET 


$100 CANCELLED?” $1700 
“THE 30 YEAR 
BUILDUP 
BEHIND 1949” 


Cc. F. M. Williams 


36 West 40th Street, New York 18 
New York London 














 T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


OBJECTIVE: 
Long term growth of principal 
and income 

OFFERING PRICE: 
Net asset value per share with- 


out addition of any sales load 
or commission 


Prospectus on Request 
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DEPT. B@ + 10 LIGHT ST. + BALTIMORE 2, MD. j 


TODAY THINGS ARE 


DIFFERENT— 
But Are They? 


We factually measure the effect of 


WONG 7 SALING 
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on prompt refund basis if not satisfied. 
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THE FUNDS 


TAX FACTS 


To most neophyte investors, a divi- 
dend is simply a dividend. To the tax 
however, it is not quite that 
simple. Mutual fund distributions to 
stockholders, whether in 
stock, 


standard 


cash or in 
are subject to a 


of federal 


additional 
double income 
tax levies 
By the law’s way of thinking, some 
of them are just dividends and tax- 
Others are 
counted as capital gains and are taxed 
just half normal rates 
of 25% 
For the benefit of confused mutual! 
fund owners, we are printing on this 
of how this tax 
breakdown worked in the case of one 
big fund. Here, briefly, 
taxes affect a mutual fund stockholder 
Your fund will notify you how much 
of the dividend is considered a distri- 
bution of These dividends 
reported as ordinary income 
Thanks, however, to changes Congress 
made in the tax laws recently at 
Eisenhower's request, the 
does get additional benefits 
Taxpayers can exclude the first $50 of 
ordinary dividends from 
joint returns, husband and 
each deduct $50. The investor- 
taxpayer can also deduct from his tax 
payments a sum equal to 4% 
dinary dividends received 
They will notify you what 
part of your dividend checks count as 
capital gains. Capital gains distribu- 
tions are simply profits the funds make 
on selling securities they 
purchased at 


able as ordinary income 


, OF a Maximum 


page an example 


mcome 
must be 


President 


investor 


taxable in- 
come. In 
wife 


of or- 


also 


may have 
prices. The law 
says these must be paid out to stock- 
holders, not reinvested. Even 
held the shares for 
months, all 
capital 


lowe! 


if you 
have less than six 
such 
gains 


payments count as 
Since long-term capi- 
pay only half the ordinary 
or 25% (whichever is less), 
this provision in the tax laws is a real 
blessing for But don’t be 
too quick to rejoice. Most economists 


tal gains 
tax rates, 


investors 


is how income 


de not consider capital gains as spend- 
able income, and most mutual fund 
managers agree with them. Usually 
they encourage their stockholders to 
plow capital gains dividends back into 
more shares. To the financial men, 
capital gains are really return capital 
Moreover, don’t try to take the 4% 
tax credit on capital gains dividends 
They do not apply here 


THEY SAY 


Bowling Fund: Notwith- 
standing the recent sharp reactions of 
securities prices there is sub- 
stantial evidence to indicate that the 
long-term trend is upward. 

Dreyfus Fund: It is our opinion that 
a bear market of the old-fashioned 
type is unlikely to develop at this time 
What does seem likely is that the 
market will go back to its pattern of 
being ruthlessly selective. 

Equity Fund: It is too soon to de- 
termine the extent to which the busi- 
ness and financial outlook would be 
changed if Mr. Eisenhower should not 
seek a second term. 


Green 


It seems reason- 
able to conclude that both presidential 
candidates next year will advocate 
continuation of the middle of the road 
program that has proven so successful 
over the past two years. 

Investors Mutual: 
business 


For the near term, 
continues to improve and 
gives strong indication of momentum 
sufficient to carry well into next year 
For the longer term our economy ap- 
pears to be basically sound and to 
have excellent prospects. 

Johnston Mutual Fund: Govern- 
ment authorities have taken steps in 
recent months to prevent excessive 
use of credit and these measures seem 
likely to result in some slowing down 
of the rate of activity after the first of 
the year. 

Scudder, Stevens & Clark Common 
Stock Fund: The assets of the fund 
now constitute essentially a fully in- 
vested common stock fund, and the 
management has no present intention 





FOR TAX PURPOSES 


How to figure your income tax levy on mutual fund dividends 


Amount 
paid 


per share 


Date 
1955 


Income distribution & Capital 
% taxable as investor's % 
dividend income 


ains distribution & 
xable as investor's long 
long term capital gain 





per share 
$.15 
April 22 16 
july 15 17% 
Sept. 29 49 


Dividend figures used in the above example are the 1955 pay ts by investors Mutual 


which recommended the formula to its shareholders 





% Taabie 





per share  -% taxable 


none none 
none none 


none none 
$.32 65.31% 
, Minneapolis, Minn., 
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of altering this general policy. 

Selected American Shares: We do 
not believe stock prices are high in 
relation to these earnings (of effi- 
ciently managed American companies) 
or dividends which are being paid 
from them. Our studies indicate the 
probability that the level of business 
activity will be well sustained next 
year. 

Shareholders’ Trust of Boston: The 
illness of President Eisenhower and 
the resultant confused political out- 
look, unfavorable international de- 
velopments and the Federal Reserve 
Board’s policy of credit restraint are 
some of the factors which are deemed 


Babson’s Forecast 
for Stocks and Bonds 


Face election year uncer- 
tainties with confidence. 
Be guided on profitable 
investment moves by the latest 
research of experts whose expe 
rience spans 12 previous presi 
dential campaigns, Send for 
“Babson’s 1956 Forecast for 
7 Stocks and Bonds.” It can be 
worth thousands of dollars to 
you, Use it to prepare for profits 
and prevent losses in 1956. 


Valuable information includes 


BONUS FOR PROMPTNESS! 
If you reply at once, you also 
get, without extra cost, a Special 
Bulletin on the Electronics In 
dustry with suggested securities 
for purchase 
SUPPLY *§8S LIMITED 
Be one of the first to profit 
from this once-a-year offer, For 
$1, to cover cost of printing and 
mailing, it gives you a sample of 
the unbiased, unhedged advice 
that has built estates for more 
than 50 years. Profit 


OUTLOOK FOR STOCK MARKET from the 
20 STOCKS TO SELL NOW 

20 STOCKS FOR GROWTH 

20 STOCKS FOR INCOME 

10 SPECULATIVE BARGAINS 

10 BANK AND INSURANCE STOCKS 
BEST BOND BUYS TODAY 

SAMPLE $20,000 PORTFOLIO 


of sufficient import to warrant a con- 
tinuation of conservative 
policies. 
PAYOUT SHIFT 
Changed rules governing capital 
gains dividends announced by Funda- 
mental Investors provide for lump 2 
sum distributions at the fund’s fiscal 
year end, instead of at one or more | 
periods during the year. The former 
method of paying capital gains before 
the year end, the fund explains, placed 
limitations on administration of the 
fund’s investments between the dec- 
laration date and the close of the fiscal 
year. The change in capital gains pay- 
ments to the fiscal year end has been 
adopted by several other funds, in- 
cluding Massachusetts Investors Trust, 
Diversified Investment Fund, Affili- 
Fund, Manhattan Bond Fund. 
Payment of mutual fund dividends 
from income are not affected 


FISSION 


In the fast-growing nuclear energy 
field, Newton I. Steers, Jr., president 
of the two-year-old Atomic Develop- 
ment Mutual Fund has arranged a 
portfolio straddle of the still indefinite 
question of superiority between the 
fusion or fission method of creating 
nuclear power. For his $44-million 
total net as set fund, Steers increased 
the September 30 portfolio equities in 
lithium, thorium and zirconium com- 
panies to 10.6% of total net assets vs. 
8.8% on June 30, 1955, by additional 
purchases of Lithium Corp. of Ameri- 
ca, Foote Minerals (lithium, zirconi- 
um and hafnium producer), and Lind- 
say Chemical Co. {thorium processor) 
Lithium can be used in either the fis- 
sion or fusion methods of creating 
nuclear energy. The fund also in- FUTURES DISTRIBUTORS 
creased its holdings of Strategic Materi- 41 Wall street, New York 5, N. Y. 
als Corp., and Can-Met Explorations, Please Offering Circular de 
Ltd., both developing uranium proper- es Pe, oe ' 
ties in Canada. Uranium can be used NO CHARGE FOR OUR SERVICE 
in the fission process of energy pro- INSURED INVESTMENT ASSOC. inc. 
duction. Making room for the new ac- lo W Adoms % ©¢ Chicago} lI 
quisitions, Steers dropped the fund's City 

(CONTINUED ON PACE 46) 


research and experience of the 

Country's oldest personal invest 

ment advisory service. Send for 

your copy of our “1956 Forecast” 

today. 

MAIL $1 WITH THIS AD 
Write Dept. I-44, 


BABSON’S REPORTS Wellesley Hills 82 Mass 


investment 


HOW TO AMASS MONEY 
TO RETIRE IN 10 YEARS 


Had you started investing 20 years ago for retirement and put $500 in Zenith, 
you would have $68,000 today . . . $500 in Cities Service would be worth $41,000 
and $500 in N.Y. Central $15,000. ‘ 


12 Growth Stocks for Riches 


To help you become independent in just 10 short years, we made an eight-month 
study; set up a unique retirement program. 12 outstanding companies with daz 
zling futures like Zenith, Cities Service and N.Y. Central 20 years ago were 
selected. Our new “dollar averaging” method of acquiring these stocks, little by 
little, has a principle successfully used by big banks, colleges, insurance com- 
panies, pension funds. Our special study explaining this retirement plan should 
change your whole future. 

“Planning Your Retirement Now” is yours PREE with 4 weeks trial subscription 
to the complete DUVAL’S INVESTMENT CONSENSUS service including Du- 
Val’s Growth Stocks, Little Blue Chips, Low-Priced Speculations and all Special 
Reports for only $3. 


‘cna SEND NO MONEY NOW 
DUVAL’S CONSENSUS, Inc. 
Dept. W-141, 41-43 Crescent St., Long Island City 1, N. Y. 


Send me “Planning Your Retirement Now’ FREE with $5 (Air Mail $5.25) 
subscription to the complete DUVAL'S INVESTMENT CONSENSUS service 
date. (New subscribers only.) 








ated 








four weeks’ trial 
Kill m a later 


Name. By Bi. 
(Please print clearly) 


association 


MAKE SURE your funds 
NOTE J ere placed in an insured 
foyt wrote : 


Futures, Ine. 


A Commodity Mutual Fund designed to off- 
set major changes in the cost of living 

both up and down—by means of a di- 
versified, professionally managed pro- 
gram of buying and selling commodity 
futures such as coffee, eggs, rubber 
soybeans and wheat 


1 i] PE® ANNUM 
one 2 0 Current Rates 
Trust Funds, 


on Personal Savings 


> Institutional Funds, Corporate funds y 


INSURED SAVINGE 
ASSOCIATIONS 
Any Amount—$500 to $1 MILLION 
He All accounts insured by Federal Agency 
» te Fully Protected Mail Program 


’ Not 


send me ur 


plete 


Name 
Address 


cial & 2117 State 2.4499 
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QuesTION: 





Can | ever be Sure 
of Making Money 
in a Canadian Stock? 


Q: De yow feel the oil group still holds 
the potentialities it held 18 months ago 
when you first moved inte it? 


pp 


Q@: is there «@ Cenedian stock group 


which fits this description today? 


+ 


GQ: ts there any group which is in the 
same position tedey as the oils were 
in when you first began te accumulate? 
pf 


$1, 00¢ 


i thot it be ¢ 


what they should te 
trading tunds and what 
f n the woy 
handiing ft } 
ied bid and ote 
octua market 
betore 


Q@: Am | right in concluding from oli 
this thet the Mitchell clients succeed 
simply because they think and act a 
yeer or more aheed of the general 
public? 

= 

be 


| troding 
the Conadia norte? we 
t mode ne | ; 
t 18 months of ao 3! experience 
wr that trading ) depressed 


ip can yield over pie 1garegate 








VARKET COMMENT 





(CONTINUED FROM PAGE 34) 


But why do not more people sell 
General Motors and buy Chrysler? 
The answer is simple. They can’t af- 
ford to do it. Most people ow: Gen- 
eral Motors at a mere fraction of what 
it is selling for, and if they sold the 
stock they would not get $54 a share 
(new stock) for it net. They would 
get $54 a share minus the capital 
gains tax. Suppose you bought the 
old stock for 50 or less (and I would 
guess that 75°, of the shares are held 
at a lower cost than 50), if you sold it 
you would realize $162 for the old 
stock before taxes but only $134 after 
taxes. You would have only $134 to 
reinvest, not $162. You just wonder 
what the advantage is of making a 
switch after you pay taxes, so you do 
not sell the stock to which you are 
attached, the stock which has used 
you so well 

The floor thinks there is quite a 
bit of tax selling in issues like Penn- 
sylvania Railroad, American Optical 
and General Dynamics. In most of 
these, investors have sizable 
losses, often short term. The theory 
is that they will do better after the 
tax selling has exhausted itself. These 
three stocks are cited only as ex- 
amples. Actually I would buy Penn- 
sylvania and American Optical on 
trading purposes, but 
not General Dynamics 


some 


weakness fo1 


Kroger Company (42) may be an 
interesting blue chip. It sold above 50, 
both in 1955 and in 1954. This year’s 
earnings probably will be a little 
under those of 1954 because the com- 
pany got off to a poor start; but lately 
there has been quite a marked im- 
provement in both sales and earnings, 
due partly to trading stamps. The 
stock pays $2 per annum, including a 
20c yearend extra. It has paid divi- 
dends every year since 1902. There 
are only a few notes and a negligible 
issue of preferred ahead of it. The 
company operates nearly 1,700 stores, 
60°, supermarkets and 95°  self- 
service. Sales last year were $1.1 
billion. This stock is of institutional 
quality and grade, yields 4%4°,, and is 
near its low for the year. It is a 
prudent purchase to keep 

This enthusiastic market is a lot of 
fun for in-and-out traders so long as 
it lasts. Investors won't get too ex- 
cited about it, and may do more pru- 
dent (and perhaps wrong) selling 
than unprudent (and perhaps right) 
buying 


Advance release of Forses columnists’ 
regular articles, excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 
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(CONTINUED FROM PAGE 36) 


dustry, with softwood production on 
the West Coast, northern hardwood 
production in Wisconsin, southern 
hardwood output in South Carolina, 
and combined warehouses and sales 
offices throughout the country. There 
are 2,000,000 shares of common stock, 
plus $24 million long-term debt, and 
170,000 shares of preferred stock. 
Earnings last year amounted to $3.52 
a share. A dividend of $1.50 was paid; 
the current indicated dividend rate is 
$1.80. I think this stock is attractive 
in the middle 30's. 

Federated Dept. Stores operates 
eight major department and specialty 
stores with 17 branches. Fedway 
Stores, formed to develop units in 
smaller, fast growing cities, has nine 
stores in operation. The major divi- 
sions are Abraham & Straus, Brook- 
lyn. N. Y. (two branches); Blooming- 
dale’s New York (three branches); 
Boston Store, Milwaukee, Wis. (two 
branches); Foley's, Houston; Lazarus, 
Columbus; Shillito’s, Cincinnati; and 
Sanger Bros., Dallas. Fedway stores 
are in Texas (four), California (three) 
and in New Mexico and Oklahoma 
City (formerly Halliburton’s). The 
company is one the fastest growing 
retailers in the country. For the fiscal 
year ended last January, earnings 
amounted to $5.25 a share. The cur- 
rent dividend rate is $2.50. Sales last 
year exceeded $500 million. I believe 
those with patience will do well with 
this stock, now around 69. Finances 
are strong. 


Advance release of Forses columnists’ 
regular articles excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 
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industry’s continuing long-term 
growth. For example, American Air- 
lines has arranged for a $75 million 4% 
loan with sinking funds starting in 
1967 which should be long after a sub- 
stantial amount of the original cost of 
the planes has been recovered. With 
the industry’s long-term capital re- 
quirements provided for, speculative 
attention once more will revert to the 
large cash throw-off via traditionally 
heavy depreciation charges. What 
with increased travel, American's 
1956 earnings can markedly better 
this year’s probable $2.25 per share, 
assuming the preferred stock is fully 
converted. This would compare with 
$1.31 per share on a comparable basis 
in 1954. Higher dividends are a possi- 
bility in 1956. 


ForBES, DECEMBER 1, 1955 








Ready Now — New Report OR «ee 


OIL STOCK BARGAINS based on 
BIG UNDERGROUND RESERVES .../ 
HIGH CASH EARNINGS 


Big oil profits can be made in this market. More than 
ever, stocks will be selling on tangible worth. By buying 
gilt-edged oil stocks before their real intrinsic value is 
fully discovered, you can make big capital gains. 


We have just thoroughly restud- pensive to find, Contrast this with 
ied over 100 oil stocks and have a rising oil consumption rate and 
selected 10 as being outstanding you see why these bonus under 
value buys. First, these 10 stocks ground oil reserves are a growing 
have huge per share underground treasure for shareholders 
oil and gas reserves, which, at pres- But that’s not all. On the basis 
ent prices, are appraised ridicu- of cash earnings, the real index 
lously low-—in some cases as much of oil company growth, these 10 
as 70% below their actual sales issues are cheap. For instance, 
worth. Furthermore, oil is becom- one is selling for as low as a 3.5 
ing increasingly dificult and ex- to-l price-to-cash-earnings ratio 


SEND NOW FOR OUR TIMELY REPORT ON 10 Oll STOCK 
RESERVE- AND CASH-FLOW BARGAINS —- TO BUY NOW! 


Of the 10 reserve- and cash-flow bargain oil stocks, 
one is particularly interesting. The company has already 
added 60% to its reserves this year just from one discovery, 
and is in the hot Israeli oil play. The cash-flow next year 
is expected to be double 1954’s total. This, we believe, is 
an outstanding growth opportunity. 


IN ADDITION YOU WILL ALSO RECEIVE 


Our new Report on 4 low-priced oils now participating in ex- 
plosive special situations. One is a land-play development with 
tremendous upside possibilities at, we believe, very little risk. 
Another has recently concluded one of the most attractive farm- 
out deals to a major company that we have ever seen. Similar 
situations in the past have resulted in large and fast profits. 

You get the above 2 Reports plus a 5 weeks’ trial subscrip~ 
tion to both the Oil Statistics Bulletin and the Canadian Oil Re- 
ports for only $5. Return the coupon row. Remember, we believe 
that it will be only a matter of time before investors find these 
profit-potential stocks and force their prices higher. 


Both of the above Bulletins are recognized throughout the world 
as authorities on North American oil and natural gas stocks. 


OIL STATISTICS CO., INC. 


Babson Park 57, Mass. 





send me at once (1) your new Report on “10 OTL STOCK BARGAINS BASED 
ON BIG UNDERGROUND RESERVES AND HIGH CASH EARNINGS”, (2) your 
new Report on “4 LOW-PRICED SPECIAL-SITUATION OILS and (3) your OIL 
STATISTICS BULLETIN and CANADIAN OIL REPORTS for « period of 5 weeks 
I enclose $5, (This offer open for new readers only.) 
Name 
Street 


City Zone 

















LOEW'S INCORPORATED 


Nowember 16, 1955 
The Board of Directors has declared 
a quarterly dividend of 25¢ per 
share on the outstanding Common 
Stock of the Company, payable on 


December 25, 1955, to stockholders of record 
at the close of business on December 6, 1955 
Checks will be mailed. 
CHARLES C. MOSKOWITZ 
Vice Pres, & Treasurer 





. 
. 
Johns- Manville 
\ Corporation 
bewere DIVIDEND 
The Board of Directors dectared a dividend 
of 75¢ per share on the Common Stock, and 
to addition thereto, a year-end dividend of 
$1.25 on the Common Stock, both payaetice 


December 9 1955, to holders of secord 
November 2%, 1965 


ROGER HACKNEY, Treamrer 











FREE--NO OBLIGATION Mummy) 


“THE FORD MOTOR STORY” 


@ Ford to put 60% of voting stock on sale to public 


@ Ford income and profits to be disclosed for 
first time 


Stock offering planned in early 1956 


Our Research Dep't has prepared a comprehen- 
sive analysis as a public service 


Free copy of "The Ford Motor Story" is yours 
for the asking. No obligation of course. 


-------=- GENERAL INVESTING CORP.----------) 


80 Wall Street, New York 5, N. Y. BOwling Green $-1600 


Gentlemen: Piease forward my free copy of ‘"The Ford Motor Story.” 


(Please print full name cle 


Address - 








HOW TO MAKE 
SHREWD SPECULATIONS 


in stecks under $5 


Now you can get revealing reports giving analysis and opinion 
on investment bargains in little-known stocks. These are 
stocks of HIGH-GRADE companies that are well managed, 
have good earnings prospects, yet are overlooked by the average 
investor... . We specialize in these stocks selling under $5.— 
A. J.G. of Westport, Conn., writes: “/ now take 4 other services, 
but yours is one of the best 1 have seen for the small investor.” 
FREE TRIAL OFFER: No obligation. Write for a full month’s 
trial subscription. See for yourself how you may benefit from 
“hidden” stocks that may show unusual profits on just a small 
investment. Selected Securities Research, Inc., Dept. F-32, 
Hillside, New Jersey. 














np ACCOUNTS + PROTECT YOUR SAVINGS 
WITH HIGHER EARNINGS 


3 } =~ Interest Paid Quarterly. 
0 


—- Funds Received By The 
15th Earn From The 1st. 


— = Minimum Account $100. 
—_ -»- ACT NOW 
hIRST WESTERN SAVINGS 23 


me j 








STOCK ANALYSIS 
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Many stocks in this group still repre- 
sent good values at present prices and 
offer comparatively satisfactory yields 
I like especially Associated Dry Goods 


| (33) yielding 5.4%, May Department 


Stores (42) yielding 5.2% and Allied 
Stores (58) yielding 5.2%. Gimbel’s 
(28) has merit on a more speculative 
basis while Federated Department 
Stores (68) deserves a place in a well- 


rounded investment portfolio. 





Advance release of Forses columnists 
regular articles, excepting Mr. Lurie’s 
will be airmailed to readers on the day 
of their writing. Rates on request 
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holdings in Chimo Gold Mines, Ltd 
and Dyno Mines, Ltd., both of which 
lacked special price contracts for thei: 
uranium concentrates; Kennecott 
Copper, Katanga Copper, Dow Chemi- 
cal, Blockson Chemical, Tennessee 
Corp. 

Steers predicts that thorium will 
become a useful reactor fuel, parallel- 
ing uranium, and that “companies 
having know-how in the fission field 
(A-bomb type of nuciear energy) will 
lead in the application of fusion (H- 
bomb type) power 


ADDITION & SUBTRACTION 


Wellington Fund. Lightened up in oil 
stocks by selling part of its holdings in 
Socony-Vacuum, Standard of N.., 
Indiana & California; Imperial Oil; 
bought Shamrock Oil & Gas 

National Investors. Liquidated its 
15,800 shares of Texas Pacific Coal & 
Oil 

State Street Investment Corp 
Bought 15,000 Texas Pacific Coal & 
Oil, bringing its holdings to 130,000 
shares; 10,000 Texas Gulf Producers: 
added to its holdings of Mountain Fuel 


| Supply, Mission Development. Re- 


duced holdings in Lone Star Gas 
Phillips Pet 

N.Y. Capital Fuad of Canada. Added 
to holdings of Royalite, Canadian Su- 
perior, made initial purchase (7,500 
shares) Canadian Petrofina. 

Investment Co. of America. Added 
to holdings of United Gas, Standard 
Oil of Calif.. Royal Dutch; sold its 
Shell Oil. 

Delaware Fund. Bought Standard of 
Ohio, Shamrock Oil & Gas, Ohio Oil 

Putnam Fund. Bought 15,000 Ten- 
nessee Gas Trans., 16,500 Lone Sta: 
Gas, both new portfolio additions; sold 
3,000 Pure Oil, reducing holdings to 
12,009 shares. 


Forses, DECEMBER 1, 1955 
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Increased 
Common Stock Dividend 


The regular quarterly dividend on 
Common Stock has been increased to 
Thirty cents (30c) per share per quar- 
ter by order of the Board of Directors. 
Thereupon, a quarterly dividend of 
Thirty cents (30c) per share, for the 
quarter ending December 31, 1955, cn 
the issued and outstanding Common 
Stock of the Company, haw been de- 
clared out of the earned surplus of the 
Company, payable January 16, 1956 
to the holders of such stock of record 
on the books of the Compeny at the 
close of business December 15, 1955. 

A. C. VENCE, Secretary. 
November 16, 1955. 
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DIVIDEND ON 
COMMON STOCK 


Directors of wnrysier Corporation at 
their meeting in Detroit today de- 
clared an extra dividend of $1.00 
per shore in addition to decloring 
the dividend of $.75 per share that 
has been paid each quarter for the 
last five quarters. The total of $1.75 
is payable December 13, 1955 to 
shoreholders of record November 
15, 1955. 

NICHOLAS KELLEY, Jr., 


Secretary 
November 4, 1955. 











Common and 
Preferred Stock Dividends 


The Board of Directors of Safe- 
way Stores, Incorporated, on 
Nov. 8.1955, declared the fol- 
lowing quarterly dividends 


60¢ per share on the 
$5.00 par value Com- 
non Stock 


$1.00 per share on the 
i% Preferred Stock 


$1.07! per share on 

the 4.40% Convert 

ible Preferred Stock 
lheCommoanStock dividend is 
peyante Dec. 14,1955 to Stock 
volders of record at the close 
of business Dec. 1, 1955. Div 
idends on the 4% Preferred 
Stock and 4.30% Convertible 
Preferred Stock are payable 
Jan. 1.195600 Stockholders of 
record at the close of business 

Dec. 1, 1955 

DRUMMOND WILDE, Se« 
November 8, 1955 
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READERS SAY 
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Fear in Tucson 

Sm: The [stock] market action [after 
Eisenhower's heart attack | showed clearly 
enough that people in all walks of life 
feared the return of the Democratic 
party to power. It is only rarely true 
that “the only thing to fear is fear itself.” 
Let us hope that the real fear of the 
return of the Democrats, the New Deal 
and the Fair Deal is groundless. 

Horace Farwet. Ferry 

Tucson, Ariz. 


Taxing the Brain 
Smrm: Re “The $64,000 Tax Lesson” 
{[Forses, Nov. 1]: I am somewhat con- 
fused as to what Uncle Sam is entitled 
to as his share [of the prize money 
awarded on the TV show, “The $64,000 
Question”]. The well-informed contest- 
ants who give so many correct answers 
for their stored-up knowledge are en- 
titled to more consideration than Uncle 
Sam is giving them. The program cannot 
fairly be called a game of chance; it 
should be classified instead as a long- 
term gain, the same as profit made in 
stock or real estate. There is a difference 
between knowing and guessing 
F. T. McCormicx 
San Diego, Calif. 


Bullish Prediction 

Sm: Washington Dodge is optimistic 
about the present bull market until 1960 
[Forses, Nov. 1). As of 1948, my calcula- 
tions predict the present bull market 
will continue until 1967. Since then 
atomic power has been introduced, and 
the possibilities in a new era of national 
progress due to cheaper power stagger 
all previous conjectures. 

Wiii1aM R. THompson 

Holtville, Calif. 





UNITED CARBON COMPANY 
DIVIDEND NOTICE 
arter vidend « f nts 
n the ¢ mn 
December 
at 0PM 
C. H. McHENRY 





= Service Electric 
and Cas Company 


NEWARK. NJ 











===" Dividend No. 46 


Interlake Iron Corporation has 
declared a dividend of $1.10 per 
; share on its common 
stock payabie December 
15, 1955, to stock- 
holders of record at the 
close of business Decem- 

ber 1, 1955. 


mk. of eo" 


Pree. View res. & Trees, 


Interlake Iron 


CORPORATION 
CLEVELAND, OHIO 
Blast Fersace Plants ia Chtcage, Buteth, Erie and Telede 








QUARTERLY DIVIDENDS 


The Board of Directors has de- 
clared the following dividends 
for the quarter ending December 
31, 1985: 
Class of Dividend 
Stock Per Share 
4.08% Cumulative Preferred $1.02 
4.18% Comulative Preferred 1045 
4.30% Cumulative Preferred 1.075 
$1.40 Dividend Preference. . . | 
Common. ....55- AS 


All dividends are payable on or 
before December 20, 1955 to 
stockholders of record Novem- 
ber 28, 1955. 


F. MILTON LUDLOW 
Secretary 








PUBLIC SERVICE 


CROSSROADS OF THE EAST 
— 














SEABOARD 


FINANCE COMPANY 


: 


COMMON STOCK DIVIDEND 

83rd Consecutive Quarterly Paymant 

The Board of Directors of Seaboard 
Finance Co, declared a regular quar 
terly dividend of 45 cents a share on 
Common Stock payable January 10, 
1956 to stockholders of record 
December 22, 1955 


PREFERRED STOCK DIVIDEND 


The directors also declared a regu 
lar quarterly dividend of $1.1844 on 
the $4.75 Sinking Fund Preterred 
Stock, payable January 10, 1956 to 
stockholders of record December 22, 
1955 

A. E. WEIDMAN 
Treasurer 
October 27, 1955 





FOUNDED 1928 


announces its 


104" 


consecutive 
quarterly dividend 


27« a share from net investment 
income and 88<« a shore from real- 
zed securities profits payable 
December 28, 1955 to stock of 
record December 7, 1955 


WALTER L. MORGAN 
President 











Ke 


TENNESSEE 
CORPORATION 


November 15, 1955 


CASH DIVIDEND 
A dividend of forty five 
(45¢) cents per share was de 
clared payable December 21, 
1955, to stockholders of 
record at the close of busi 
ness November 30, 1955 


EXTRA CASH DIVIDEND 

An extra dividend of 
twenty - two and one - half 
(22'o¢) cents per share was 
declared payable January 11, 
1956, to stockholders of 
record at the close of busi 
ness November 30, 1955 


STOCK DIVIDEND 
In addition, a 3% stock 
dividend was declared pay 
able January 11, 1956, to 
stockholders of record at the 
close of business November 
30, 1955 


The above cash dividends 
will not be paid on the shares 
issued pursuant to the stock 
dividend, 


Joun G. Garensurcn 


61 Broadway Treasurer 


New York 6, N.Y 


























GLEN-GERY SHALE BRICK 
CORPORATION 


Preferred Dividend 





The Board of Directors bas declared a 
quarterly dividend of lh¢ per share on the 
*% Cumulative Firet Preferred Stock pay 
able December 1, 1055 to stockholders of 
record at the of business November 
21, 1955 


clone 


Commen Dividend 


The Board of Directors has declared a 
quarterly dividend of 10¢ per share and 
aiso an extra dividend of 10¢ per share on 
the outstanding Common Stock payable 
December 12, 1955 to stockholders of rec 
ord at the close of business November 21 
10m 





CARL 8. MADEIRA, 


Treasurer 








been dec 
1956, to stockholders 


December 15, 1955 
M. B. LOEB, President 


Brooklya, N. ¥. 





FACT AND COMMENT 





(CONTINUED FROM PAGE 12) 


production in 1956, original equipment 
tire shipments should decrease pro- 
Sales of replacement 
tires, carrying higher profit margins, 
ought to 


portionately 


improve in view of rising 


registrations through- 
United Siates. 


passenger car 


out the Overall earn- 
ings will be bolstered by recent tire 
price increases plus growing diversifi- 
cation in non-tire lines. Expansion of 
synthetic give 


stability 


rubber facilities 


industry greater financial 
than in past years. 


Stee! & Iron. steel is 


Demand for 
currently so strong that steel compa- 
nies are virtually assured of operating 
near capacity through the first half of 
1956, at Any slackening in 
demand the balance of the 
year should be largely offset by in- 


ventory-building on the part of steel 


least 


during 


users. Thus, another very prosperous 


year appears in sight 
Textiles 


Earnings of large textile 


producers should be 


maintained at 
satisfactory levels next year, aided by 
steadily 


rising consumel 


income, which is contributing to in- 
creased sales of soft goods generally 
Though imports of Japanese cotton 
goods are likely to make furthe 


roads, major cotton textile companies 


in- 
appear able to compete successfully. 
Producers of cord 
brightest prospects for 1956 
Tobacco. With the health scare sub- 


cigarette 


rayon tire have 


siding and consumption 
showing an upward trend, the earn- 
ings outlook is favorable for 1956. In 
addition, profit margins will be aided 
by the inc rease in price of kin »,~51ze 
cigarettes last April, plus the smokers’ 
switch to filter-tip brands (the latter 
type having the widest spreads) 
Utilities. 
tric 


1956 earnings of the eiec- 


utility group should compare 


favorably with those to be established 


this year. Demand for electric 


powe! 
at the industrial level should hold up 
well, while there is no reason why 
residential revenues should not con- 
tinue rising as they have steadily done 
the 1930's 
energy sales are also expected to show 
further Natural gas transmis- 


sion companies should turn in at least 


since early Commercial 


Rains 
as impressive results 
segment. Dividend payments on these 


“defensive” securities should con- 


tinue to be liberal relative to earnings 
and, in many cases, will be increased 


in order to attract new equity capital. 


the | 


disposable | 


as the electric | 


ae 
DIVIDEND NOTICE 


The Board of Directors of the 
Fairchild Engine and Airpiane 
Corporation declared a cash 
dividend of 30 cents ($.30) 
and a five per cent (5%) stock 
dividend per common share, 
payable on December 12, 1955, 
to stockholders of record, No- 
vember 28, 1955 

Richard S. Boutelle 
President 


November 2, 1955. 


FAIRCHILD 


ORONHE AND AIDPLAME CORPORATION - HAGERSTOWN. Matti ane 


20. 


cintuery 
Fox 


TWENTIETH GENTURY- 
FOX FILM CORPORATION 


A quarterly 





cash dividend of $.40 per 
share on the outstanding Common Stock 
of this Corporation has been declared 
payable December 24, 1955 to stock- 
holders of record at the close of business 
on December 9, 1955. 
DONALD A. HENDERSON 
Treasurer 
i ed 


Se a FES 


AMERICAN SURETY 
COMPANY OF NEW YORK 


The 215th Dividend 


A quarterly dividend of seventy 
five cents (75¢) per share has 
been declared upon the capital 
stock of this company, pxyable 
January 3, 1956, to stockholders 
of record at the close of business 
Decemer 9, 1955. The 
transfer books will not 
be closed 

Apert H. Russet, 

Vice President & Secy 
SURETY . AUTOMOBILE . GLAND MARINE 











CASUALTY 


arene 
ee 








| Atlas Corporation 


33 Pine Street, New York 5, N.Y. 





Dividend No. 56 


on Common Stock 


A regular quarterly dividend of 60¢ 
per share has been declared, payable 
December 1955 to holders of rer 
wd at the close of business on No 
vember 28, 1955 on the Common 
Stock of Atlas Corporation 

This declaration 
crease of 10¢ 
per share pak 


represent= an in- 
yer share over the S0¢ 
im previous quarters 

Wares A. Pererson, Treasurer 
November 9, 1955 
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BOOKLETS 


Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to: Subscriber 
Service Dept., Forses Magazine, 
80 Fifth Avenue, New York Il, N.Y. 


419. THE NEW ERA IN MACHINE TECH- 
noLocy: “Creative partnerships between 
designers, makers, and users,” said Wil- 
liam Newberg, president of Chrysler's 
Dodge division at 1955's machine tool 
show, “have made obsolescence, not life- 
span, the keynote for the future of the 
machine tools.” The new keynote, recog- 
nized by the Government in granting 
fast depreciation to manufacturers buying 
new tooling, is the result of progressive- 
ly newer processes in die casting and cold 
drawing, and more attentive approaches 
to the problem of the “right” machine for 
the automatically controlled machine. For 
those who see a basic index in toc!mak- 
ing, this booklet surveys the machine- 
tool revolution on business, labor, and 
Government (20 pages). 





Southern California 
Edison Company 


DIVIDENDS 


The Board of Directors has 
authorized the payment of the 
following quarterly dividends 


ORIGINAL PREFERRED STOCK 
Dividend No. 186 
60 conts per shore. 


CUMULATIVE PREFERRED STOCK, 
4.32% SERIES 

Dividend No. 35 

27 conts per shore. 


The above dividends are pay- 
able December 31, 1955, to 
stockholders of record Decem- 
ber 5. Checks will be mailed 
from the Company's office in 
Los Angeles, December 31, 


P. C, HALE, Treasures 


November 18, 1955 
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RICHFIELD 
Atvidend notice 


The Board of Directors, at a meeting held November 15, 1955, 
declared a regular quarterly dividend of seventy-five cents per 
share for the fourth quarter of the calendar year 1955 and a 
special dividend of fifty cents per share on stock of this Corpora 
tion, both payable December 15, 1955, to stockholders of record 
at the close of business November 25, 1955. 


Cleve 8. Bonner, Secreiory 


RICHFIELD 


Otl Corporation 


Executive Offices: 555 South Flower Street 


Les Angeles 17, California 








R. J. REYNOLDS 








TOBACCO 
COMPANY 


Mokers of 
Camel, Cavalier and Winston 
cigarettes 


Prince Albert smoking tobacco 














Preferred Stock Dividends 


Quorterly dividends of 90c per 
share on the Preferred Stock, 
3.60% Series, and of $1.12% 
per shore on the Preferred Stock, 
4.50% Series, hove been de- 
clored, payable January 3, 1956 
to stockholders of record at the 
close of business December 9, 
1955. 
W. J. CONRAD, 


Winston-Salem, N. C. Secretary 
November 10, 1955 











CLARK 


EQUIPMENT 
ividend Nolice 


The Board of Directors of the Clark 
Equipment Company today declared 
the following dividends 


Commen Stock—A quarterly dividend 
of 75 cents per share and a year end 
extra dividend of 75 cents per share, 
payable December 10, 1955, to share 
holders of record at the close of 
business November 24, 1955 


Preterred Steck—The regular quar 
terly dividend of $1.25 per share 
payable December 15, 19455, to share 
holders of record at the close of busi 
ness November 25, 1955 


G. E. ARNOLD 
November 4, 1954 Secretary 


























IB Mi internationar Business 
@ MACHINES CORPORATION 


590 Madison Ave., New York 22 


The 163rd Consecutive 
Quarterly Dividend 


The Board of Directors of thie Corporation has 
this day declared a Quarterly Cash Dividend of 
$1.00 per share, payable December 10, 1955, to 
stock holders of record at the close of business on 
November 18, 1955. Tranater books wil! not be 
closed. Checks prepared on IBM Accounting 
Machines will be mailed 

A. L. WILLIAMS, Eaecutive Vice Pres. & 
Treasurer October 25, 1955 


MACHINES CORPORATION 


590 Madison Ave., New York 22 


IB INTERNATIONAL BUSINESS 
. 


The Board of Directors of thie Corporation has 
thie day declared a stock dividend at the rate of 
two and one-half shares for each 100 shares heid, 
to be issued January 27, 1956, or ae soon there- 
after as practicable, to stockholders of record at 
the close of business on January 4, 1956. Trane- 
fer books will not be closed 

L. WILLIAMS, Executive Vice Pres. & 
Treasurer October 25, 1955 


PIONEER 
FUND, 
INC. 


@ STATE STREET 
BOSTON, MASS 


111th Consecutive 
Quarterly Dividend 


The Board of Directors has declared 
a dividend of 10 cents « share from 
net investment income, @ “short term 
capital gains” dividend of 2 cents « 
share, and « “long term capital gains” 
dividend of 25 cents « share, payable 
December 15, 1955 to stockholders 
of record et the close of business 
November 36, 1955 


WAYNE R. BENZING 
Vice President and Tr on 
November 14, 1955 














ON THE: 


TH 0 UGHTS BUSINESS OF LIFE 


Most of us in the United States be- 
lieve strongly in free enterprise; but 
sometimes we forget that freedom and 
duty always go hand in hand, and 
that if the free do not accept social re- 
sponsibility they will not remain free 


Joun Foster Duties 


It is not possible to found a lasting 
power upon injustice, perjury, and 


treachery DEMOSTHENES 


It is said that it is far more difficult 
to hold and maintain leadership (lib- 
erty) than it is to attain it. Success is 
a ruthless competitor for it flatters and 
nourishes our weaknesses and lulls us 
into complacency, We bask in the sun- 
shine of accomplishment and lose the 
spirit of humility which helps us visu- 
alize all the factors which have con- 
tributed to our success, We are apt to 
forget that we are only one of a team, 
that in unity there is strength and that 
we are strong only as long as each unit 
in our organization functions with 
precision —TILDEN 
Make all 


and then 


men your well-wishers, 
in the year’s steady sifting 
some of them will turn into friends; 


and friends are the sunshine of life. 


Joun Hay 


12 THINGS TO REMEMBER: 
The Value of Time. 
The Success of Perseverance 
The Pleasure of Working 
The Dignity of Simplicity 
The Worth of Character 
The Power of Kindness. 
The Influence of Example 
The Obligation of Duty. 
The Wisdom of Economy 
The Virtue of Patience. 
The Improvement of Talent 
The Joy of Originating. 
MARSHALL Fievp 


Juvenile delinquency can be pre- 
vented. It is not a scourge which rules 
with an inevitable necessity. One of 
the best weapons with which to attack 
this malady is religious training. The 
young boy and girl trained in the 
teachings of the Bible have a mora! 
reliance which serves as a compass 
for everyday living. They know the 
difference between right and wrong, 
good and evil. They are able to con- 
quer the temptations of life 


—J. Encar Hoover 


There are practically no new physi- 
cal frontiers for the 


modern Davy 
Crocketts to explore 


(But) the scien- 
tific frontiers of today are just as mys- 
terious and challenging as were the 
geographical frontiers of 150 years 
ago. We barely scratched the 
surface in our exploration of the won- 
ders of God’s universe 


have 


Cuaries B. SHuMAN 


B.C, FORBES; 


To make yourselj interesting 
to other people you must be in- 
terested in people and 
what they are doing. The bore 
is the self-centered, self-opin- 
ionated, selfish person, the per- 
son who expects and demands 
that will be interested in 
him and his activities and his 
opinions. Be an interested lis- 
Don't talk if the other 
party prefers to do the talking 
remember, we have been given 
two ears and only one tongue 
If, however, the other party is 
really interested in having you 
talk, in expressing your views, 
in describing your experiences, 
in unbosoming 


other 


you 


tener 


your real 
thoughts, don’t be niggardly, but 
give freely what is in you. Con- 
versation, to be _ reciprocally 
profitable, must not be wholly 
one-sided. 


The man who works need never be 
a problem to anyone. Opportunities 
multiply as they are seized; they die 
when neglected. Life is a long line of 
opportunities. Wealth is not in making 
money, but in making the man while 
he is making money. Production, not 
destruction, leads to success 


—JOHN WICKER 


Are you appalled at existing con- 
ditions? Don’t waste your energy try- 
ing to change conditions from without! 
Change the Human Heart from with- 
in. Wu.iaM J. H. Boetcxer, D.D. 


You can go to doctors until the last 
cow has been placed in its shed. You 
can journey the earth in search of 
peace of mind. You can experiment 
with a dozen theories, hoping for a re- 
lief from worries, or the problems 
which beset you, but unless you learn 
to relax you will end up disappointed 
Tension is a killer! Just relax and 
note the immediate effect. One of 
peace and ease of mind. One in which 
every organ of the body joins. In re- 
laxation there is unity of mind, body 
and spirit—-Grorce Mattnew Apams 


Perhaps the most important lesson 
the world has learned in the past fifty 
years is that it is not true that “hu- 
man nature is unchangeable.” Human 
nature, on the contrary, can be 
changed with the greatest of ease and 
to the utmost possible extent. If in 
this lies huge potential danger, it also 
contains some of the brightest hopes 
that we have for the future of man- 
kind Bruce BLIven 


The dignity of labor depends not on 
what you do, but how you do it 


Epwin Oscoop Grover 

If you are to find rewarding satis- 
faction in your work, if your life is 
to be rich and purposeful and crowned 
with high achievement, it is important 
you continue to be a growing person 
Education is a continuing process. It 
does not end with the termination of 
your schooling. Education continues 
from the beginning of life to the end 
of life, and balanced growth through- 
out one’s entire life is important for 
every individual.—Henry T. MascHa 


The right man can make a good job 
out of any job WILLIAM FEATHER 


Courage, it would seem, is nothing 
less than the power to overcome dan- 
ger, misfortune, fear, injustice, while 
continuing to affirm inwardly that life 
with all its sorrows is good; that 
everything is meaningful even if in a 
sense beyond our understanding; and 
that there is always tomorrow. 


-Dorotny THOMPSON 


— — = —_ 


More than 3,000 selected “Thoughts” 
available in a 544-page book. Regu- 


lar edition, $5. Deluxe edition, $7.50. 








A Text... 


Sent in by A. Gordon Ruiter, Day 


ton, Ohio. What's your favorite 
text A Forbes book is presented 
to senders of texts used 


Take fast hold of instruction; let her 
not go; keep her; for she is thy life. 


—Proverss 4:13 
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TELEVISION 


The Carenant “Apollo” 


Color Television Set. 


ung you the coloful wold you 
iad ) 


‘T his color television receiver is the brilliant achievement of an outstanding 
group of scientists and technicians working in the laboratories of the 
International Telephone and Telegraph Corporation and its Capehart 
division. For out of this cooperative effort in electronic researc h came the 
perfected “Apollo” designed, engineered and manufactured 
by Capehart. The Capehart “Apollo” is a proven receiver, incorporating 
all the newest developments in color reception, with matchless 
performance and dependability. It’s a major example of the imaginative 
thinking, technical proficiency and production skills that have 
made ITaT a world leader in electronics. 


live 


For full information on Capehart products, INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION 
write Capehart-F arnsworth Company, Fort Wayne |, Indiana 67 Broad Street, New York 4, N. Y. 





Transportation paints a bright picture 


for Industry in Greater Philadelphia 


Locate here in the “world’s greatest 
industrial area”’ and you are at the very heart of a 
nation-wide transportation network. Your goods 
can reach most of the nation’s industrial centers 
within twenty-four hours. The fast-growing Port 
of Philadelphia, already the nation’s second- 
largest, has every advantage for shippers, from 
grain elevators to shipside ore piers. Skilled man- 
power abounds. Living conditions are among the 
best in the world. And power-a-plenty is available, 


ready to meet present as well as future demands 


PHILADELPHIA ELECTRIC COMPANY 


Serving the world’s greatest industrial area, Delaware Valley, U. S. A. 





